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LIS TER FO FREES! 


Tarred and leathered. A Hartford, 
Conn., lady, Lois G. Puida, has ap 
plied to the city council for damages 
to her shoes. On a recent hot day 
the heel of her $21.95 shoes became 
embedded in street tar as she waited 
for a traffic light to change. She 
claimed she walked right out of her 
stuck shoes. She wants damages for 
the shoes. 


Fewer shoe repairs. The Commerce 


Dept. reports that all service trades 


showed substantial increases in dol 
lar volume in 1953 as compared with 
1948. All except shoe repairing, 
which declined five percent in vol 
ume. 


No kickback. The British government 
has rejected a demand by its travel 
ing tax collectors and appraisers for 
overshoes. The men, through their 
union, complained that they often 
have to tramp through muddy fields 
to speak with farmers, builders, and 
others, ruining their shoes. 


Shoe measurer. DuPont has 
with a ‘'Micro-Fitter,'' a foot-measur 
ing device molded of ''Zytel'’ nylon 
resin. This is a gadget less than six 
inches long, provides accurate meas 
urements of foot length and width. It 
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This week's cover. At left, Edwar: 
A. Berman takes inventory at Bolité 
Ballets, Inc., Boston, where he ji 
President. At My sk William “ 
man, Norrwock 
Stockman, sales manager of vin 
Tanning Co., Boston, look on while 
Howard Grayson, also of Norrwos 
Shoe, examines leather. 
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Not for Rocky. Just before his fight 
with Ezzard Charles, heavyweight 
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EDITORIAL 





Shoe Industry Productivity— 
More Assumed Than Real ? 


The Facts Show A Low And Slow Productivity Rate That 
Retards Wages, Profits, Output And General Progress 


a ENT study on industrial pro- 
ductivity may shed some significant 
light on forces influencing produc- 
tivity and wages in the U. S. shoe 
industry. 

A study was concluded a short 
while ago by the Stanford Research 
Institute in cooperation with the 
Army’s Operations Research Office. 
The study was made in 11 foreign 
countries, Here are some of the find- 
ings: 

The American worker produces 
three times as much as his Western 
European counterpart, and receives 
three times the wages. Canada’s 
worker productivity is about 80 per- 
cent of that of the U.S. Sweden and 
the United Kingdom have a_pro- 
ductivity rate about 50 percent that 
of the U, S.; Italy is about 20 per- 
cent, Spain about 13 percent; in most 
other countries it’s about 30 percent 
that of the U. 5S. Western Germany 
is showing the fastest productivity- 
rate climb in al! Europe. 


Europeans have claimed that 
the higher U. S. productivity rate is 
due chiefly to greater capital invest- 
ment per unit of output. In short, 
we invest more in equipment and 
machinery, hence are able to produce 
more per worker, But the Stanford 
study findings contradicted this, It 
found many cases, for example, where 
almost identical equipment was used 
in European and American plants, 
but with the Europeans using two 
and three times as many workers to 
sroduce the same amount of work. 
a fact, this was called “typical.” 

Now, one of the most important 
findings was that productivity rate 
and wage rate run almost parallelly. 
This applies to European nations as 
well as to the U.S. If, for instance, 
the average wage rate in Italy is only 
one-fifth that in the U.S. in terms of 
“real” wages, it is because the Italian 
productivity rate is only 20 percent 
that of the U. 5. 

However, let’s turn the focus right 
on the U. S., and particularly on the 
shoe industry. The industry has al- 


ways advocated increased produc- 
tivity. But its productivity rate has 
nevertheless shown one of the slowest 
and smallest increases of all U. S. 
industries. 

It is therefore no coincidence that 
wage rates in the shoe industry have 
long continued to be among the low- 
est levels for all U. S. industries. 


Against these two factors we 
find the industry anxious about the 
general “deterioration” of the qual- 
ity of the labor force in the industry. 
For example, in 1939 the number of 
shoe workers 65 years and over com- 
prised only 3.2 percent of the total 
force; today it’s about 8.1 percent. 
Of 25 major industries listed by the 
Dept. of labor, the shoe industry has 
the highest percentage of 65-years- 
and-over workers. Conversely, fewer 
and fewer young people are coming 
into the shoe labor force. A study 
made in Brockton, Mass., shows the 
average age of shoe workers to be 51 
years, much higher than the national 
average. 

Behind this crawling “deteriora- 
tion” of the shoe industry’s labor 
force is lower-level wage rates. 

And beneath this lower wage scale 
is the slow and low productivity rate 

much if not most of it traceable to 
technology and management rather 
than the labor force. For example, 
in the 1936-40 period the output per 
man averaged about 1,900 pairs an- 
nually, In the 1943-46 period, with 
factory activity high, and with a 
smaller labor force working overtime, 
output per man reached an annual 
average of 2,400 pairs. In the “nor- 
mal” 1947-49 period it slipped back 
to 2,000 pairs, During the Korean 
war period it shot up to 2,240 pairs. 
Today we are closer to the long time 
“norm” which seems to be around 
2,000 pairs. 


We find average weekly earn- 
ings in the shoe industry at about 
$50, as compared with an average 
of around $72.50 for all manufactur- 
ing industries. An average hourly 
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wage of $1.33 in the shoe industry 
as against $1.77 average for all man- 
ufacturing industries. 

Now, one of the misfortunes is that 
while shoe labor wants a higher wage 
rate, and while shoe industry man- 
agement wants to pay a higher rate, 
both are obstructed by a low and slow 
productivity rate that is retarding 
the advancements desired by both. 
The Stanford study makes clear that 
productivity rates and wage rates are 
almost parallel. 

If, therefore, the shoe industry’s 
productivity rate is relatively slow 
and low, it results in inevitably lower 
wage scales. The lower wage scales 
result inevitably in a decline in de- 
sirable young blood coming into the 
industry. An aging labor force to 
some degree slows down the over-all 
productivity rate. And thus we see 
the inevitable vicious cycle of retro- 
gression in process. 

This begins to lead us to some con- 
clusions the most important of 
which is: productivity holds the key 
to several major advances that can 
be made by the industry, in terms of 
higher wages, increased output at 
lower per unit cost, improved profits, 
and a higher over-all efficiency. In- 
creased productivity can bring about 
a whole series of benefits that can 
make the industry one of the most 
attractive of all. 


Whatever the causes of our rela- 
tively low and slow productivity rate, 
it deserves a special study by a spe- 
cial industry-appointed commission. 
We have assumed that we have been 
making a “normal” rate of progress 
in upped productivity, but the facts 
show that we have not. The retarding 
factors may be found in a variety of 
things: antiquated plant, inadequate 
machinery and equipment, improper 
in-plant layout, production proced- 
ures, inefficient use of manpower, 
shortcomings of management, etc. 

It’s a big job needing to be tackled. 
Otherwise we can expect to see a con- 
tinuation of the same old labor- 
management frictions, the same cost 
difficulties, the same high rate of fac- 
tory mortalities. 

Productivity has long been a magi 
word in industry. But there is no 
magic without the live magician to 
make the magic work. This applies 
to the shoe industry as it does to any 
enterprise. 


Reprints of the editorial at nomina! cost 
Up to 100, 10c each; 200-500, Se each; 1000- 
3000, 2c each; 5 or over, 1%ec each 
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Fashion not the whole answer to men's wear sales — retailers 


need the three "I's... . Another cattle census underway... . 


Leather and shoe industry high on failures list. 


a Here’s a sobering thought amidst this 
season’s enthusiasm for new fashions. One of na- 
tion’s top apparel executives, George N. Kaye, president of 
Timely Clothes, Inc., men’s clothing manufacturer, says 
fashion is undeniably a major incentive to buy “but it does 
not always quickly move the vast Majority of consumers 
What's needed often, says Kaye, is three “I's —imagination, 
individuality and insight—by retailers 


Kaye is of opinion that “not every man wants to be 
squeezed into a uniform of charcoal gray and pink.” The 
average man still won't discard a good suit or look upon it 
as outmoded simply because of a change in fashions 


Real buying incentive is some special and appeal- 
ing usefulness. Same man who won't buy new suit just 
because it’s fashionable will often buy it if comfort or 
some other funccion is stressed. “Function is often more 
important than fashion in men’s wear selling,” says Kaye 
Retailers should be different rather than trying to look like 
each other, he adds. The average retailer spends more time 
worrying about his competitors than his customers 


Ve All this ballyhoo about record U. 5. 


cattle populations has spurred Census Bureau of Com- 
merce Department into action. Bureau has decided to 
launch new tally of number of cattle now roaming domestic 
farms and ranges 


New census will begin early this month, start in 
Northern States, and follow close of harvest season south 
ward through Nov. Idea is to uncover both basic facts 
of present situation while pointing up indications of what 
may come in years ahead. Last cattle census in 1950 re 
ported 76.7 million cattle on U. S. farms but did not quite 
forecast startling rate of increase to present 


During census, cach U S. farmer will report to census 
taker number of cattle and calves of all ages and kinds on 
his farm. Just as important, he will also list how many 
cows, including heifers, that have calved, how many heifers 
and heifer calves, how many bulls, bull calves, steers, milk 
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cows, etc. In this way, Census Bureau experts, with help 
of Department of Agriculture, should be able to make 
fairly accurate forecast of cattle population trends for next 
three to five years 


If nothing else, results of such a survey might spur 
Administration to give new thought to development of 
new hide export markets, uses for hides, possible even hide 
price parities. One thing is sure, if U. S. develops perma 
nent hide surplus, something must be done to assure sta- 


bility for hide and leather markets 


“~ 
A: New Dun & Bradstreet study on busi- 


ness failures finds leather and shoe industry see- 
ond highest on list of 14 industries, Study, entitled 
“First Five Years are the Hardest’ shows that 146 per each 
10,000 operating leather and shoe manufacturers failed in 
1952. At top was furniture industry with 160 failures per 
10,000 operating. In 1953, 175 leather and shoe firms per 
10,000 operating failed. Only consolation in these figures 
is fact that other industries showed corresponding increase 
in failure rate 


Shoe retailers did better—at least, proportionately. For 
example, in 1952, retailers ranked eighth in list of 23 dif- 
ferent retail industries. This same rating held in 1953 
During 1952, 50 shoe retailers per 10,000 operating failed. 
In next year, this failure rate rose to 53. At top was ap- 
pliance, radio and television retailing industry. Lowest rate 
of failure was found in retailers of farm equipment. In- 
fants’ and children’s wear was second highest, furniture 
third, women’s ready-to-wear fourth, men’s wear fifth 


As title indicates, booklet stresses fact that first five years 
are the hardest. Nearly half the firms that failed in 1953 
fell by wayside in their second, third and fourth years of 
operation. Fully 58.5% failed with loss to creditors in their 
first five years. This is for all industry. Most of these 
failures revealed lack of managerial ability, says analyse 
Add to this lack of experience and the total human factor 


becomes 89.4% of failure causes 
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MILLION DOLLAR COLLECTION of 
created by nation's top designers, was unveiled publicly in 
New York Sept. 29 at world premiere showing of ‘The 
Barefoot Contessa,’’ United Artists’ film starring Ava 
Gardner and Humphrey Bogart. Jewels are the work of 
internationally-known house of Brand Chatillon. Top left, 
left to right: Herman Delman sandal of scarlet velvet, heel 
of diamonds mounted on jet with vamp sec tions of velvet 
held together by unique dumbbell ornaments of solid dia 
monds taken from pr celes: antique necklace. Diamond 
balls held by bars of sparkling baguettes. Next, David 
Evins sandal has slim high hee! of Capri blue satin held 
on foot by narrow glittering gold chains joined at instep 
by rounded ornament of pure white diamonds centered 
with priceless blue stone. Model wears naked sandal by 
Herbert Levine of pearlized leather with gold kid lining 
and high tapered gold heel encrusted with diamonds. Huge 


jeweled shoes, 


diamond sunburst containing 160 diamonds ornaments nar 
row instep band. Next is classic bareback Roman sandal 
of pure white satin by |. Miller. Shield of four karat dia 
monds set in platinum ribbons. At far right, Newton Elkin: 
halter sandal of pink ice, stardust kidskin. Jeweled heel 
is matched to square vamp ornament containing 56 rubies 
and 103 diamonds. Photo at bottom left shows Merrill 
Watson (right), executive vice president of National Shoe 
Manufacturers Association, presenting collection to Francis 
M. Winikus, vice president and advertising director United 
Artists Corp. Top right, left to right: Nancy Sperling of 
Newton Elkin, M. M. Stollmack of |. Miller, Frank Jarman of 
|, Miller, Harold Lasky of Delman, David Evins of Evins, Inc.., 
and Beth and Herbert Levine. At bottom right: ‘The Bare 
foot Contessa Shoes,’ each in its own crystal dome, under 
armed guard in New York. Shoes will tour country with 
picture, 


Dryer followed these suggestions 





Good For Half-Millon 


Kenneth Dryer, owner of | the 
Dryer Shoe Store, Aurora, Mo., was 
recently honored by the Heuer- 
Williams Shoe Store Association for 
creating the “Floor Sale” promotion 
that resulted in shoe sales totaling 
almost half a million dollars. 

The Heuer-Williams group fol- 
lows a monthly practice of holding 
sales meetings to discuss solutions to 


6 


merchandising problems. Store own- 
ers can be present in less than an 
hour’s driving time from outlying 
areas, 

It was during one of these meet- 
ings that the Floor Sale idea was de- 
It was suggested that one 
possible way to sell slow moving 
stock would be to display it on the 
floor, box open, 80 that customers 
might see and examine merchandise 
as they do in a supermarket. 


veloped. 
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to the letter. First, he made a care- 
ful check of all shoe stock that had 
not moved, Then, he placed this 
stock on the floor, lid off, with each 
pair of shoes carefully marked with 
the price. All shoes were grouped 
according to size. 

Radio and newspapers were used 
to promote the event. The sale 
caught on so quickly that Dryer often 
had to close the front doors. 
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Are Low Shoe Leather Stocks 
Tipoff For New Buying Boom? 


Nationwide Survey Finds Shoemen Committed 
To "Buy Leather As Needed" Policy 


Will rising retail shoe sales coupled 
with the generally low state of leather 
inventories in shoe plants bring on a 
new rush to buy in the leather mar- 
kets? Are tanners prepared to meet 
such a rush? What would be the 
effect upon leather and shoe prices? 

“Leather and Shoes," in a survey 
of leading leather and shoe producing 
centers, has undertaken to provide 
the answers to these questions. Fol- 
lowing is a consensus of its findings 
—plus their significance to the indus- 
try. 


Shoe manufacturers as a whole are 
committed to “buy as you need it” 
leather policy. This is the result 
partly of a slowdown in actual orders 
over most of this year and partly be- 
cause manufacturers are convinced 
the day of fluid inventories is here. 

Even lowest leather prices in years 
do not influence shoe leather buyers 
as they once did. True enough, leather 
buyers still follow the hide market 
avidly, are influenced by its upturns 
or downturns. But a new buying fac- 
tor has arisen this year—the question 
of colors. 

Because shoe retailers are order- 
ing with caution, keeping their own 
stocks fluid in order to take advan- 
tage of any sudden shifting of the 
fashion winds, shoe manufacturers 
have been forced into a like policy. 
Result is, leather buyers must pro- 
ceed with caution, delay buying until 
they are almost certain what leathers 
and colors will be in demand. 

Result is, the intervening weeks 
since the New York Leather Show 
have not produced the usual amount 
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of business for tanners. In the past, 
leather buyers sampled heavily at the 
show, bought tentatively, returned to 
their factories to talk it over and 
placed the bulk of their initial orders 
within three to four weeks after the 
show. 


Things are different this year. 
Although the profusion of 
leather colors was displayed at this 
August, neither 
tanners nor shoemen could agree on 


usual 
years showing, in 


what colors would be “selling colors” 
this year. Retailers gave no indica- 
tion. Whereas, in the past, leather 
buyers could go ahead on buying 
with some degree of confidence, this 
year they found only confusion. 

As Ernest B. Cooksey, general pur- 
chasing agent of Brauer Bros. Shoe 
Co. in St. Louis, put it: “This was 
the most confused Leather Show we 
ever attended. There was nothing by 
which we could go. Even the official 
color card, which we used to follow 
as a Bible, offered little because every 
tanner has his own promotions. Only 
solution is to wait until we see what 
colors hit—generally about the Na- 
tional Shoe Fair.” 

Other shoe manufacturers have 
gone ahead on one or two colors they 
feel will be big for Spring but are 
holding off on others until the last 
minute. Paul Johansen, president of 
Valley Shoe Corp. in St. Louis, says 
his company has already ordered a 
good portion of its Spring 1955 
leather requirements. “We haven't 
fully decided on colors yet. We 
know, for example, that Flight Blue 
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will be big for spring, as will black 
patent, so we have already specified 
our requirements for those colors. 
However, we won't specify the other 
high colors until middle or late Oct.” 

Another big woman’s shoe pro- 
ducer in St. Louis says the company 
has no plans on leather buying since 
its samples are still being detailed. 
The company has made some com- 
mitments on red and navy calf and 
black patent but these are certain 
staples. Nothing much beyond this 
until mid or late Oot. 

Leather buyers in Milwaukee 
and Chicago were just as determined 
to hold off on commitments, regard- 
less of the state of the market or 
their own inventories. Charles Ort- 
giesen, president of Mid-States Shoe 
Co., Milwaukee, said his inventories 
are at their lowest in years but he 
plans to buy leather only as needed. 
Clarence Post, purchasing agent of 
Marilyn Shoe Co., Milwaukee, said 
inventories are moderate but his 
leather purchases in the next few 
months will depend almost entirely 
upon sales. If shoe orders pick up, 
so will his leather purchases. 

Donald Bartley, vice president of 
Nunn-Bush Shoe Co., leading pro- 
ducer of men’s shoes, says the com- 
pany is buying leather all the time 
but plans to keep just enough on 
hand to meet its needs. “We don’t try 
to outguess the market anymore,” he 
said. 

G. P. Kirscher, equipment buyer 
for Weyenberg Shoe Mfg. Co., Mil- 
waukee volume producer of popular 
priced men’s shoes, feels one reason 
buyers are cautious today is because 
it’s so difficult to predict market con- 
ditions. “We usually try to buy our 
leather when the market is low,” he 
said. “Things happen too fast today 
to do much accurate guessing.” 

Al Kotzin, president of Metropoli- 
tan Shoe Co., Chicago producer of 
women’s shoes, feels that the many 
varieties of leather now used in wom- 
en’s shoes have increased so much 
along with the colors and finishes 





PUPPET SHOE STORE will be feature of forthcoming National Shoe Fair in 

Chicago where for second consecutive year Puppet Theatre will be used to 

present new merchandising, selling, display and fashion coordination ideas 

for shoe retailers. In addition to ‘shoe store," theatre will show special mo- 

tion picture on retail promotion campaigns from original ideas to finished 

newspaper ads, window dressing demonstrations showing how window space 
can bring maximum traffic and fashion coordination. 


within each type that it is almost 
impossible for the average women’s 
shoe manufacturer to carry large in- 
ventories. However, the company is 
trying to keep its stocks on an av- 
erage of about six weeks ahead of 
demand. 

Charles Penner, leather buyer for 
J. P. Smith Shoe Co., Chicago men’s 
shoe manufacturer, said his inven- 
tories are below normal because sales 
are also below normal. However, he 
is optimistic about sales prospects 
for the rest of the year and says he 
expects to buy a good deal more 
leather when shoe orders open up. 

A spokesman for Florsheim Shoe 
Co., division of International Shoe 
Co., declared the company’s leather 
inventories are now at normal status 
for this time of year. Plans call for 
huying leather rather heavily. In 
fact, he is placing substantial leather 
orders today as “we think the time 
to buy has arrived on an advan- 
tageous market.” 

Florsheim’s orders have been good 
over the past few weeks and the com- 
pany looks for the pace to continue 
over the next three months. Produc- 
tion and sales are running “about 
even” with last year. The company 
is convinced leather prices will re- 
main stable for coming weeks, may 


even rise in coming months, Leather 
buyers who have ‘been holding back 
“are running out of time.” 


In Cincinnati, Robert Stern, 
leather buyer for U. S. Shoe Corp., 
said the company is maintaining a 
normal leather inventory. He expects 
sales to pick up substantially over the 
rest of the year and this will affect the 
company’s leather buying. Sales for 
the first nine months of 1954 ran 
slightly ahead of last year. Stern 
anticipates slightly higher leather 
prices as leather buying picks up in 
the next two months. 

Julius Marks, president of L. V. 
Marks & Sons Co., Cincinnati, says 
the company’s leather inventories are 
currently low and will remain so un- 
less conditions warrant a change. 
Marks’ sales to date are somewhat be- 
hind a year ago and leather inven- 
tories are being held close to sales. 

In the East, opinion was somewhat 
more divided. A volume women’s 
shoe producer in New York City said 
his inventories were on a level with 
last year even though sales were 
somewhat off. He has already com- 
mitted himself to a good part of his 
spring leather requirements and in- 
tends to complete it by the end of 
the Shoe Fair. 
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In Boston, a leading producer of 
juvenile shoes said he was maintain- 
ing leather stocks on a 45-day level. 
“Shoe manufacturers are crazy to 
operate on a hand-to-mouth” basis 
just as so many shoe retailers are 
doing. Manufacturers complain about 
the retailers but then do the same 
thing themselves. Retailers are los- 
ing sales this way and shoe manu- 
facturers will get hurt on deliveries.” 

Another producer of men’s shoes 

French, Shriner & Urner Co.—is 
maintaining stocks at near normal 
levels even though sales are slightly 
below last year. However, the com- 
pany has been buying leather stead- 
ily and expects to continue. 

In Haverhill and Lynn, Mass., pro- 
ducers of women’s novelty shoes were 
committed to a cautious policy. Their 
orders had picked up, almost. star- 
tlingly so, in the past three weeks, 
and so had their leather buying. How- 
ever, all were agreed that they could 
not go overboard on leather buying 
until after the Chicago Shoe Fair. 

One producer of women’s novel- 
ties in Lynn said his leather bins were 
as low “as they have been in years.” 
The factory has been working on a 
reduced basis until the past couple of 
weeks when orders from retailers 
suddenly perked up. He is hopeful 
but not yet confident that the new 
pace will continue. 


Tanners were almost unanimous 
in reporting that not much business 
had been done at the Leather Show 
or in the weeks immediately follow- 
ing. However, a fair amount of busi- 
ness has been booked in the past few 
weeks and they expect this pace to 
continue to the Shoe Fair when sales 
should become even more active. 
Some tanners feel shoe manufacturers 
will have trouble in getting leather 
deliveries on time if they hold off the 
major portion of their committments 
until after the Chicago Show. 

Harry Remis, president of Acme 
Leather Co. in Peabody, Mass., says 
the company has been operating at 
a lower level than last year although 
Acme hasn’t been as hard hit as 
some. Demand for side leathers has 
improved lately. He expects to see 
a big sales spurt beginning in late 
Oct. or early Nov. and feels this will 
carry over to next year. 

As for leather prices, cheap hides 
and the coming of winter take-off 
hides would ordinarily mean even 
lower leather prices. However, the 
widespread packer strikes have re- 
duced hide surpluses considerably 
and this coupled with improved 
leather sales should keep leather 
prices fairly stable in coming months. 
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In Philadelphia, kid leather tan- 
ners expect their sales over the last 
three months of 1954 to show an in- 
crease over earlier results this year. 
Production has held fairly close to 
last year although individual tanner- 
ies have varied on this. Wm. Amer 
& Co. finds production about five per- 
cent below last year but anticipates 
a good volume over the next six 
weeks to two months. Thoms B. Har- 
vey Leather Co. finds production 
holding close to last year and also 
anticipates active sales in Oct., Nov., 
and Dec. So does John R. Evans Co. 

Milwaukee tanners are doing bet- 
ter since the Leather Show. W. D. 
Scott, secretary of Blackhawk Tan- 
ning Co., reports the firm does not 
display formally at the Show but his 
attendance there resulted in some 
orders. As for weeks ahead, “We find 
our shoe splits in good demand and 
expect them to continue so for the 
months to come. Work glove is much 
slower.” Scott looks for nothing more 
radical than normal fluctuations in 
leather prices for the rest of the year. 

Erhard Buettner, president and 
sales manager of Pfister & Vogel 
Tanning Co., Milwaukee, says the 
company has booked sizeable orders 
in recent weeks and expects good ac- 
tivity for the rest of the year. “We 
are just about even with last year on 


production and sales.” Leather prices 
should hold despite a record cattle 
slaughter. 

Robert W. Kasten, sales manager 
of Albert Trostel & Sons, finds fair 
results from the Leather Show and 
expects sales to hold up this year. No 
heavy buying spurt is expected, how- 
ever. Prices should not fluctuate too 
much unless cattle prices fall again. 

All in all, both shoe manufacturers 
and tanners look for an improved 
tone in sales to continue, even grow 
during the remaining months of 
1954. Short of an unexpected boom 
in retail shoe sales, there is no an- 
ticipation of a similar boom in 
leather sales. The cautious tone 
which dominated 1954 will be felt, 
they think, as long as the economy 
holds at its present levels. The out- 
look: continued moderate level in- 
ventories, improved but not spectacu- 
lar buying. 


No Shoes—No School 

America’s children are 
growing more and more shoe and 
clothes conscious each year. Witness 
the fact that more than 5,000 cases of 
absenteeism were blamed upon lack 
of shoes or clothes during the school 
year ended June 30. 


school 


Chief Attendance Officer Eugene O. 
Cavanagh said the exact figure of 
5,923 cases was substantiated by the 
Board of Education's Bureau of At- 
tendance. Cavanagh said this figure 
has remained constant in recent years. 

Parents of about half of these chil- 
dren are receiving relief checks from 
the Welfare Department, according 
to Cavanagh. These should have 
covered school clothing expenses, he 
said, 

“Some unscrupulous parents used 
that money for other things—some- 
times liquor—and kept their children 
home from school,” Cavanagh said. 


Still In Style 

The 5,000 perfectly 
leather sandals of Egyptian Pharaoh 
Cheops, found when the fabulous 
king’s funeral ship was unearthed in 
fashion 


preserved 


Egypt, is sparking a new 
trend, 

At least, the Cheops footgear, a 
crude but amazingly durable piece of 
leather 
wear fashion designers, who predict 
freely Egyptian styles and colors, 
only 5,000 years old, will soon be 


back in fashion. 


is inspiring milady’s foot- 





out the operation. 


conditions. 


Type DHL Taping Machine 


It tapes straight, smooth heel seams without pin 
wrinkles or distortions of the original pattern lines. The 
unique pressing principle not only produces better seam 
pressing and tape adherence but speeds up and smooths 


Extreme thicknesses and varying thicknesses of stock 
are handled by means of a quick, easy, yet positive adjust- 
ment not requiring the use of tools of any kind. Its self- 
adjusting features take care of a wide variety of styles 
without danger of seam strains under the most severe 
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UNITED STATES-CANADA COMBINATION is personified by executives of 

International Shoe Co., St. Louis, and Savage Shoes, Ltd., of Preston, Ontario. 

Front row, left to right: Byron A. Gray, chairman of the board at Interna- 

tional; C, Reg. Kidner, vice president, Savage Shoes; Laurence M. Savage, 

president of Savage Shoes; James Lee Johnson, vice president of International; 
and Edgar E. Rand, president of International. 


NATURAL COMBINATION 





International Shoe Buys 


Savage Shoe Of Canada 


Merger United Two Largest Shoe 


Manufacturers of U. S. and Canada 


To an industry almost sated with 
reports of one bigtime merger «after 
another, particularly those involving 
one of the Big Four shoe manufac- 
turers, news of still another merger 
would not ordinarily prove exciting. 
Even the most jaded shoeman, how- 
ever, reacted excitedly this week to 
announcement by International Shoe 
Corp., St. Louis, that it has purchased 
Savage Shoes, Lid., of Canada. 

International's latest significant 
acquisition—-first since it took over 
Florsheim Shoe Co. in March 1953 
gives it control over Canada’s largest 
shoe manufacturer, literally combines 
the two largest shoe producing firms 
of the U.S. and Canada, 

In the U. S., International reigns 
supreme in the manufacture and sale 
of men’s, women’s and children’s 
shoes in the popular and medium 
priced brackets and is a large factor 
in the higher priced brands. Last 
year, its 57 plants over the country 
produced 55 million pairs, employed 
36,000 workers, had sales over $25] 
million. 

Savage plants in 
Canada turning out Goodyear welt, 
cement and stitchdown shoes. The 


operates six 


10 


company has a_ total productive 
capacity of better than 10,000 pairs 
daily, annual sales amounting to 
nearly $7 million. Last year its shoes 
were sold through more than 1,800 
independent retail dealers located 
through the 10 Canadian provinces. 


Although terms of the sale were 
not disclosed, Edgar E. Rand, presi- 
dent of International, said the Cana- 
dian firm will continue to operate as 
a separate corporate entity. There 
will be no change in management or 
policy, he added, with Laurence M. 
Savage, C. Reg Kidner and John S. 
Malcolm continuing as officers and 
directors. Rand, Robert O. Monnig 
and Henry H. Rand have been elected 
to Savage's ‘board of directors. 

“The bringing together of Inter- 
national and Savage is a natural com- 
bination of two companies which are 
the largest in their respective coun- 
tries,” Rand stated. “There is a strik- 
ing similarity in policies, methods 
and philosophy. As is Savage in 
Canada, International is a leader in 
the juvenile shoe market in the United 
States with each company relying on 
substantial in-stock departments to 
render proper service to thousands of 
independent retail merchants. Like 
International, Savage’s factory facili- 
ties are decentralized with each fac- 
tory specializing in certain types of 
shoes.” 

Savage Shoes Limited traces its 
origin back to 1922 when Parker 
Steel Shoes Limited was formed. In 
1934, the Hurlbut Company was ac- 
quired, followed two years later by 
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the purchase of the Wragge Shoc 
Company. In October, 1948, Charles 
Aherns Limited of Kitchener, On- 
tario, was added and three years 
later the Lashbrook Shoe Company 
of Preston, Ontario, was purchased. 

The company’s general offices, 
warehouse, and three manufacturing 
units are located in Preston, Ontario, 
about sixty miles west of Toronto. 
Additional plants are in Galt, Kitch- 
ener, and Fergus, Ontario. 

International Shoe Co. was formed 
in 1911] as a consolidation of Roberts, 
Johnson and Rand Shoe Company 
formed in 1898, and Peters Shoe 
Company, a firm dating back to 1836. 

In 1912, it acquired Friedman 
Shelby Shoe Co., later added a 
fourth general line division in 192] 
when it purchased W. H. McElwain 
Co. with headquarters in Manches- 
ter, N. H., and renamed it Sundial 
Shoe Co. Florsheim was purchased 
in 1953. 

International also operates four 
women’s and two men’s specialty 
sales branches under the names Vi- 
tality, Queen Quality, Pennant, Ac- 
cent, Winthrop and Hy-Test Safety 
Shoes. It also has several volume 
account sales branches which supply 
shoes to larger retail accounts 
throughout the U. S. and abroad. 

In addition to its 57 shoe plants, 
International operates seven tan- 
neries, four sole cutting plants, two 
rubber plants and a cotton textile 
mill, plus units producing shoe ma- 
terials. 


Consolidated sales for the first 
six months of the current fiscal year 
ended May 31 totaled $120,047,699, a 
decline of three percent from the 
$124,160,469 earned in the previous 
period. In his letter to stockholders, 
Rand attributed the decline to a 
“cautious inventory policy at retail 
levels,” expressed belief the inventory 
adjustment period was leveling off, 
would soon be replaced by quicken- 
ing sales. 

Although exact reasons for the sale 
of Savage were not disclosed, the 
company has been hampered by 
strikes at its various plants since May 
26 of this year when about 75 percent 
of the workers at its Nos. 1 and 2 
plants staged a walkout. Both of 
these plants were forced to close on 
May 29 and did not re-open until 
early in Sept. Savage was sorely 
taxed to meet production demands 
over the past summer. 

Canadian trade reaction to the 
merger was mixed. Observers there 
pointed out that International has 
been surveying the Canadian market, 
particularly with regard to making 
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children’s shoes north of the border. 
It is felt that International’s offer to 
Savage was too attractive to be 
turned down. 

Chain store, department store and 
mail order executives along with in- 
dependent retailers contacted in 
Canada were of the opinion Canadian 
consumers weuld have no objection 
to buying shoes manufactured by a 
U.S. concern. One big shoe buyer 
felt. that International’s policies 
might even improve Savage’s opera- 
tions. 

Most observers think International 
will continue to buy from Canadian 
suppliers for the time being at least 
due to the high cost and other difh- 
culties involved in importing these 
materials into Canada. 

Canadian suppliers, themselves, 
were not as confident. They agree 
that International will probably con- 
tinue to buy materials from them but 
might prove “more difficult” to deal 
with. Several highly placed shoe ex- 
ecutives think it only a matter of time 
before International expands into the 
manufacture of all types of shoes in 
Canada, possibly acquire a chain o1 
chains of retail outlets. 

A high Canadian Government of- 
ficial expressed a “rather wistful” 
feeling at seeing control of so many 
large Canadian firms passing into 
American hands. The trend, he said, 
is for American corporations to buy 
going Canadian concerns rather than 
build their own plants in Canada. 
He admitted, however, that Ameri- 
cans who come into Canada to live 
and work generally become “very 
loyal and ardent Canadians.” Thus 
the Government’s own attitude to 
American firms is friendly. 

Bank of Canada officials are re- 
ported more than wistful rather, 
downright unhappy. Their complaint 
is that future Savage Shoe dividends 
will be distributed outside the coun- 
try. 


o 
Respro Elects Officers 


Frederic H. Taber was elected 
chairman of the board of Respro 
Inc., Cranston, R. I., manufacturer 
of coated and impregnated fabrics 
for the shoe manufacturing industry 
and other products. Taber has been 
president of the firm since its in- 
corporation in 1921. 

Raymond S. Newell, secretary, gen- 
eral manager and treasurer of the 
corporation, was elected president. 
Newell is a former director of the 
Society of Plastics Industry, Inc., and 
member of the Society’s Vinyl Stand- 
ards Education Committee. 
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Frederick R. 


assistant general manager, was ap- 


pointed general manager. Leonard J. 


Carey was elected secretary and trea- 


surer and Stanley eo his assist- 


ant. Colin MacR. Makepeace con 
tinues as vice president. 

Officers of Respro will serve in 
similar capacities for United Lace & 
Braid Co. of Cranston, wholly-owned 
Respro subsidiary, with the exception 
of Seripsack, elected secretary-treas- 
urer, and Carey, appointed assistant 
secretary and assistant treasurer. 
Daniel J. Comiskey, former factory 
manager, was named general man- 
ager. 


Fitzpatrick, former 


Proctor Ellison Election 

The National Labor Relations 
Board election at Proctor Ellison’s 
Coudersport, Pa., tannery, held Sep 
tember 17, resulted in a defeat for 
the applying AFL Amalgamated 
Meat Cutters & Butchers Workmen 
union for the third successive year. 
The vote this time was 74 against, 
12 for. Last year the same union 
lost by only one vote. 

There has never been a union in 
this plant since its operation some 
50 years ago. It was formerly the 
plant of the U. S. Leather Co., and 
three years ago was taken over by 
Proctor Ellison. 
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NEW OFFICERS AND DIRECTORS of North American Shoe Superintendents’, 
Foremen's and Allied Trades Association are pictured at top. Standing, left 
to right: Fred Greene, Canadian treasurer; trustees, Milton Daub, Kitchener; 
Pat Reilly, Preston; Larry Engel, New York City; secretary, N. A. Naranda, 
Montreal. Seated: American treasurer, Pat Pisano of New York; vice president, 
Art Schell of Kitchener; president, Phil Lalumiere of Montreal; vice president, 
Harry Levy of New York; and vice president, Bob Ganley of Pennsylvania. 
Second picture from top shows, left to right: Nick Serino and Harry Levy, 
New York City; Wesley Beatty of Beardmore Leather Co., Ltd.; Lees Owram 
of Collis Leather Co.; Heck Meyer of Ontario; and Phil Lalumiere, new Associa- 
tion president. Third from top, head table guests at luncheon. Charles Faure, 
executive vice president, Shoe Manufacturers Association of Canada; Lawrence 
Savage, president of Savage Shoes, Ltd.; guest speaker, Maxwell Field, execu- 
tive vice president of New England Shoe and Leather Association; and R. V. 
Hermanesen, publisher of “Leather Life," presenting Field with Hudson Bay 
blanket. Bottom, Maxwell Field, Pat Reilly, and banquet speaker Alan Herrgen. 
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Labor Board Rules 
Against Job Monopoly 


A 20-year-old “save our jobs” plan 
originated by the Shoe Workers As- 
sociation of Milford, Mass., was ruled 
a “job monopoly” this week by mem- 
bers of the National Labor Relations 
Board in Washington, D. C. 

The board ruled against the asso- 
ciation and against Bickford Shoes, 
Inc., and in favor of Loca! 138 of 
the AFL Boot and Shoe Workers 
Union. 

The case, a novel one in the his- 
tory of labor relations, springs from 
a depression-born plan whereby job- 
less shoe workers in Milford obtained 
a shoe factory, and leased it to shoe 
companies on the basis that members 
of the association would have first 
crack at any jobs. (See LEATHER 
AND SHOES, July 24.) 

“The preference granted here is 
unlawful in that it granted the asso- 
ciation a type of job monopoly which 
Congress intended to withhold with- 
out regard to the employer’s motive 
in granting the preference,” said the 
board. 

Three members of the board joined 
in the ruling; the other two members 
took no part in the case. The three 
are Chairman Guy Farmer, Philip 
Ray Rodgers and Albert C. Beeson. 

The case came after Bickford 
moved from its Boston plant in De- 
cember, 1953, to the Milford loca- 
tion. 


Rapid-Drying Sole Cement 


A new rapid-drying sole attaching 
cement providing strong initial bond 
and designed for high production 
conveyor operations has been devel- 
oped by B. B. Chemical Co. of Cam- 
bridge, Mass. 

Supergrip 674 is designed for the 
“dry-stick” method when parts are 
joined between one-half hour to a 
maximum of three hours after ce- 
menting. If forced dried, the time 
can be greatly reduced, When heat 
activated, time from cementing to 
stitching can be extended one hour 
to 10 days on soles and one-half to 
three days on shoe bottoms. 

When used on shoe bottoms and 
a compatible cement having over- 
night tack is used on soles, the com- 
bination permits manufacturers to 
cement soles up to 24 hours in ad- 
vance of attaching. 
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WALTER L. ABEL, appointed As- 
sistant Director of Research for 
United Shoe Machinery Corp. Abel 
joined United's Research Division in 
1939 and shortly thereafter was as- 
signed as project engineer and later 
as section head on work which the 
Division did for the armed forces 
during World War Il. He will be 
responsible for technical direction 
of all research and development 
work on shoe machinery and other 
projects assigned United's Beverly 
Laboratories. 


Guild Promotes 3 Colors 


Three Guild promotional colors for 
women’s shoes for the 1955 Resort 
and Spring Seasons have been issued 
by The Textile Color Card Associa- 
tion in cooperation with the Guild 
of Better Shoe Manufacturers, Ine. 

The colors are Cézanne Blue, a soft 
medium shade, inspired by the pal- 
ette of the famous French painter, 
Riviera Pink, a misty mauve-tinged 
pastel, and Capri Aqua, a cool sea 
tone, midway between blue and green. 

The colors, according to Estelle 
M. Tennis, executive secretary of the 
Association, are portrayed in various 
types of suede and smooth leathers, 
including a pearlized finish, and also 
in fabric. They have been created to 
match, blend or contrast with leading 
shades promoted by the textile and 
related fashion industries for the 
1955 Resort, Cruise and Spring Sea- 
sons, 

The card will be widely distributed 
by the Guild, as well as by The Tex- 
tile Color Card Association. Mem- 
bers of the Guild of Better Shoe Man- 
ufacturers comprise Beleganti, Inc., 
Evins, Inc., Fox Shoe Mfg. Corp., 
Jerro Brothers, Inc., Herbert Levine, 
Inc., Marino & Son Shoe Corp., I. 
Miller & Sons, Inc., Newton Elkin 
Shoe Co., Palter DeLiso, Inc., Sey- 
mour Troy, M. Wolf & Sons, Ine., 
Wolsam, Ltd., and Zuckerman & Fox, 


Inc. 
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STYLING 


BARBOUR WELTING COMPANY 


BROCKTON 68, MASSACHUSETTS 


AL L- LEATHER 


Try them and be Convinced! 
Knox Marker Machines and 
Dies in the Southern, Midwest 
and Western Territories. 


And as always the finest 
Walker, Clicker, Mallet 
Handle, Freeman Model N 
and all other types of 
Cut-Out, Perforation and 
Marker Dies. 


INDEPENDENT DIE AND SUPPLY CO. 
La Salle near Jefferson, St. Louis 4, Mo., Phone: Grand 2143 


Associate 
NEW ERA DIE CO Mapleside Place, Red Lion, Pa 








“(It’s the Bounce that Counts” 
REGAND 23x70. 
in BOX TOES 
With the resilience of youth, REGANO soft box toes bounce 
back regardless of the extent of pressure. You can depend upon 


them under all factory working conditions. Suitable for lined 
and unlined types of men’s, women’s and children’s footwear. 


REGANO BOX TOE COMPANY 


George Allen, Sales Mar. 
HAVERHILL, MASS. 


Daniel Ryan, Pres. Edward Regan, Treas. 


3 HALE ST. Est. 1934 = Tel. Haverhill 3-3847 
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New Sewing Stand 

A new sewing machine stand which 
gives the operator unlimited move- 
ment by eliminating the front legs 
has been developed by The Ameri- 
can Safety Table Co., Inc., of Read- 
ing, Pa, Named “E-Z-FLO,” the new 
design is claimed to provide improved 
stability and cso cy 

The “J” -shaped leg enables the op- 
erator to move work aids such as 
bins, trucks, etc., partially under the 
table top, close at hand, thus increas- 


THE STORY UNFOLDS 





Claim Peabody Union 
Under Red Control 


Charges that Peabody Local 21 of 
International Fur and Leather Work- 
ers Union has followed Communist 
policies set by the International 
union dominated opening sessions of 
vublic hearings this week before the 
Massachusetts Commission on Com- 
munism. 

The State probers first heard Dr. 
Walter W. Rostow, Massachusetts In- 
stitute of Technology professor and 
authority on Soviet Communist poli- 
cies and tactics testify that the 
IFLWU leadership followed the Red 
line. 

Dr. Rostow testified he had studied 
union records at the request of the 
Commission and was of the opinion 
that the union has been used to serve 
the purposes of International Com- 


14 


ing efficiency in moving goods to and 
from the needle. The leg, designed 
to provide for adjustable table-top 
height, has a treadle rail which ad- 
justs horizontally back and forth. 

Another advantage is the new 
sealed-in plastic Duratop which pro- 
vides the sewing table with a totally- 
sealed top to protect against wear, 
etc. The stand may be used with 
the AMCO totally enclosed motor, 
mounted either directly on the stand 
or with bar mounting. 


munism, Included in his studies 
were proceedings of IFLWU’s most 
recent biennial convention and _ re- 
ports from its international executive 
hoard and various committees. 

The M.LT. expert said IFLWU had 
followed the pattern of most Red- 
dominated unions in that Communist 
Party members gained control of 
union leadership, then used the 
union’s name and even funds to fur- 
ther Communist aims. 

Commenting on methods employed 
by Communist union leaders, he 
stated “their general method is to de- 
vole a good proportion of their ener- 
gies and time to carrying out normal 
union business. In many cases on 
union matters the Communist leader- 
ship is competent and effective. 

“Having gained the confidence of 
the rank and file on these important 
matters of bread-and-butter leader- 
ship, they can then go on to use a 
margin of the union’s energies, its 
prestige and even its money for 
straight Communist purposes.” 


Six witnesses refused to answer a 
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total of 73 questions by invoking the 
12th article of the Massachusetts Con- 
stitution and other privileges. These 
were: Nathan Shalman; Joseph Grun- 
tosky, union organizer; his brother, 
Stephen, former Local 21 official; 
Solomon Fisher, member of the Pea- 
body local; Donald C. Bollen, former 
organizer for United Electrical Work- 
ers Union in Lynn; and Joseph 
Schecter of Peabody, former union 
member. 

John F. Silk, former Local 21 presi- 
dent, testified he was asked by busi- 
ness manager Richard B. O’Keefe to 
go along with the local’s committees 
when he took office. Silk said he re- 
fused and appointed new members 
to the educational committee. These 
were unable to take office when the 
incumbent members refused to re- 
sign. Later, Silk said, he was charged 
with conduct unbecoming a union 
officer and forced to resign. 


Silk charged that O'Keefe objected 
to his bringing priests to union meet- 
ings and instructed him to ask clergy- 
men not to mention Communism in 
talking to members. 

Members of the educational com- 
mittee who refused to resign were 
George Markham and James Bollen, 
who allegedly told Silk they were 
members of the Communist Party, 
George Costello and Joseph Schecter. 

Eugene W. Driscoll testified he was 
suspended from the local two years 
after leading a protest movement 
against giving aid to IFLWU presi- 
dent Ben Gold or Myer Klig, inter- 
national union representative facing 
deportation charges. Klig has been 
subpoenaed to come before the Mas- 
sachusetts Commission. 

O’Keefe admitied under question- 
ing by Atty. Thomas H. Bresnahan, 
Commission counsel, that he had 
voted for Ben Gold as International 
president at every IFLWI 
tion since 1946, Gold faces a jail 
sentence and fine after being con- 
victed of falsely swearing he was no 
longer a member of the Communist 
Party. 

The local business manager denied 
he is or ever has been a Communist 
but admitted he had voted in favor 
of contributing union funds to Gold’s 
defense. 

Isador Pickman, secretary-treas- 
urer of IFLWU’s leather division, 
told the committee he was uncertain 
whether he voted in favor of the Gold- 
support resolution but that he “was 
in favor of it.” 

Commission hearings are due to 
resume Monday morning, Oct. 4, at 
the State House in Boston. It will be 
the fourth day of hearings. 


conven- 
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Weep, lively tones in leather specialties have the eye appeal 


for leather specialties 





that draws shoppers into the store. There are Du Pont dyes 


for every type and grade of leather, and they offer you deep Some Du Pont Dyes 


penetration, levelness of shade, and uniform dyeing qualities. 


For gloves and other washable items, there are Du Pont dyes for Leather Specialties 
with outstanding washfast characteristics. 
In addition to developing and manufacturing these leading “PONTACHROME”™* Brown G 
leather dyes, Du Pont offers you the help of an expert technical- “PONTACYL"* Fast Black BBO 
service staff. W hether it’s selecting the dye best suited for your fies Mien Wienke Mian 
needs, or a technical problem arising in the application of 
color, drop a line to FE. 1. du Pont de Nemours & Co. (Ine.), *Reg. U.S. Pat. Of 


Dyes and Chemicals Division, Wilmington 98, Delaware. 
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wH BETTER THINGS FOR BETTER LIVING THROUGH CHEMISTRY 
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are Yours when you use 


the G*C WOOD HEEL 


NAILING MACHINE- MODEL C 


Already proved outstanding in more 
than 200 factories, this most recent 
United Wood Heel Nailing Machine con- 
tains the latest in design and engineering 
advances. It brings to permanent wood 
heeling these eight major improvements 


over previous models: 


Increased Production 


Gains have been made from 10 to 


25%. 


Greater 
Maintenance Economies 


13% fewer parts — improved design 
protects parts — means less upkeep. 


Benefits Operators 


Improved safety features. Greater 
ease of operation. Reduces fatigue. 


UNITED SHOE MACHINERY CORPORATION 
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Improved Nail 
Handling Mechanisms 


Helps prevent nail wastage — drives 3%" to 
9/8" nails in either five or six nail patterns. 








Improved 
Nailing Mechanisms 


Better nail positioning — improved holding 
of shoe — less parts breakage — easier oper 
ator maintenance and adjustment. Accom 
modates a wide range of wood heels, from 
the smallest to the largest sizes. 


6 Improved Flexibility 


Can handle two lengths or types of nails 
at once — any number up to eight raceways 
available by simple hand adjustment — in- 
creased nail pot capacity. 


y, | “Improved 


Heel Clamping 





Minimizes hee] breakage — positive, auto- 
matic, hydraulic locking — clamping pres- 
sure remains constant as nails are driven 
through various kinds of materials. 


Numerous 
Mechanical Improvements 


Improved power transmission for 
quiet, vibration-free operation and 
longer clutch life... plus many other 
improvements. 


SERVICED | 
BY 


(GAC PARTS 
~ ut SYSTEM |} 
BOSTON, MASSACHUSETTS . y) 
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Stylescofe — THE ITALIAN INFLUENCE 


Italian-influenced shoes for men are gaining a strong 
foothold in the men's style picture for spring-summer 
1955. This influence, brought about to a great extent 
by American manufacturers going abroad and visiting 
the custom bootmakers in Milan and other Italian 


ey Ye ne ee ae cities, is interpreted in shoes that are light in weight 


stitching on moc-oe, lace stays and and also light in pattern appearance. A simplicity of 
foxing. Note: Sweeping pattern lines line, or streamlined effect, characterizes these new 
for long, slim look. patterns and detailing is refined and simple, rather 
than heavy and bold. This trend will place particular 
emphasis on fine shoemaking and high quality materials 
B. Unusual saddle treatment with in addition to easy-fit qualities and flexible, light- 
weight constructions. 


fine stitching and lowside-wall on 
forepart give smart, trim appearance 


to two-eyelet blucher pattern, 


1). Slender toe-line and sculptured kK. Single-eyelet’ pattern with fine 
C. Woven leather plug and elongated saddle design illustrate uncluttered stitching and elongated pattern lines 
side lines give this pattern modern simplicity of new Italian-influenced emphasizes light detailing and easy-fit 
streamlined look. patterns. qualities. 
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SETTING THE PATTERN 





Swift Ends Strike With 
5 Cent Hourly Pay Boost 


Virtual end of the wave of slow- 
downs and strikes which swept the 
nation’s large packers over the past 
three weeks was heralded this week 
when Swift & Co. granted a five cents 
hourly wage increase to some 35,000 
packinghouse workers. The increase 
and other benefits are retroactive to 
Sept. 20, 

Agreements were concluded with 
officials of the AFL Amalgamated 
Meat Cutters and Butcher Workmen 
of North America and the ClO United 
Packinghouse Workers. They are 
expected to set the pattern for a total 
of 200,000 workers in the meat pack- 
ing industry. 

Contracts run until Sept. 1, 1956, 
and provide for three wage re-open- 
ings. The five-cent increase brings 
to 93.5 cents per hour the increases 
granted packinghouse workers sine 
1946, 

Other terms in the contract, which 
union officials brought the package 
increase to approximately seven to 
eight cents per hour include an addi- 
tional one and one-half cent increase 
on female rates, elimination of all 
job inequities existing in the com- 
pany’s plants based upon the wage 
pattern, narrowing of geographical 
differentials in the amount of two 
and one-half to five cents an hour 
in Swift’s southern plants, increased 
vacation benefits of four weeks after 
25 or more years’ of service and im- 
provements in the company-paid hos- 
pitalization plan. 


Cudahy Closes 4 Plants 

Four meat processing plants ac- 
counting for about 40 percent of its 
sales will be closed by Cudahy Pack- 
ing Co. of Omaha, Neb., according 
to a proxy statement mailed stock- 
holders this week. The plants are 
located at Sioux City, lowa; St. Paul 
Minn.; Fresno, Cal.; and Albany, Ga. 

Company officials said the four 
plants have been unprofitable for 
some time. Closings are designed to 
improve earnings. 

The company employs some 1400 
workers in all its plants, including 
11 meat processing plants, and ex- 
pects the reduction in employment to 
roughly parallel the drop in sales. 

The Sioux City plant has already 
been closed, according to Paul B. 
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Thompson, executive vice president, 
and the others wil! be closed in the 
next few days. 

Cudahy showed a profit during the 
first quarter of its current fiscal year 
ended Jan. 31 but showed a loss dur- 
ing the next two quarters. This re- 
sulted in an overall loss for the nine 
months ended July 31, Thompson 
said. 


Birch For Independents 
Keynote speaker for the Oct. 29 
Organizing Conference of Independ 
ent Shoemen will be Frank V. Birch, 
of Klau-Van 


president Pietersom- 


Dunlap, Inc., advertising agency. A 
past president of Lions International, 
Birch is noted as an inspiring, down- 
to-earth speaker. The meeting will 
be held at the Sheraton Hotel in 
Chicago. 


ROBERT J. NOONAN, who has been 
named sales representative in Maine 
and Northern New Hampshire for 
The Heminway & Bartlett Mfg. Co. 
of New York. Formerly with U. S. 
Rubber Co.'s Shoe Products Depart- 
ment, Noonan was more recently a 
manufacturers’ representative for 
several well-known lines. He will 
handle the company's complete 
thread lines including "Nylshu" nylon 
thread and "Dashu" dacron thread. 
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James J. Calderazzo . 50, shoe 
manufacturer, died early Sept, 23 in 
Little Falls Hospital, Little Falls, 
N. Y., following a long illness, A 
leading shoe manufacturer for many 
years, he was founder and owner of 
Dolgeville Footwear Corp. at Dolge 
ville, N. Y. 
Rose; two children, Franklin and Ar 
lene; his parents, Mr. and Mrs. Joseph 
N. Calderazzo of Brooklyn; five 
brothers and three sisters 

Carl T. Risberg. . . 65, leather belt 
ing executive, died Sept. 25 of a heart 
attack in Milwaukee, Wis. A_ native 
of Minneapolis, he had lived in Mil 


waukee for the past 28 years w here 


Surviving are his wife, 


he was an officer and foreman of the 
Milwaukee Leather Belting Co, Among 
his survivors are his wife, Mable; three 
daughters, a brother and a half brother, 


Edwin F. Haffner . . . 68, retired 
tannery executive, died Sept. 25 at 
Christ Hospital, Cincinnati, O. A 
veteran of the midwest leather indus 
try, he retired several years ago as 
vice president of The Haffner Bros. 
Co., Cincinnati tanner and currier. 
Haffner was a Shriner and active in 
fraternal affairs. 
(Other Deaths on Page 30) 


* 
MILITARY BUYING 


Invitations 


Leather Straps. The Signal 
Corps Supply Ageney, 225 South 
18th St., Phila. 3, Pa., has issued Inv, 
No. SC. 108-58 3.000 
Straps, carrying, russet leather, ap- 
proximately 72 inches long by | inch 
wide by ¥y inch thick, export packed, 
Opening Oct. 19. 


Bids 

Service Shoes. Sportwelt Shoe 
Co., North Easton, N. H., was low 
bidder under Inv. No. 106 which 
opened at the Philadelphia QM De- 
pot. Sportwelt quoted a unit price 
of $5.24 per pr. less a discount of 
L/10% 10 days on 13,140 pr. 
Shoes, Service, high leather, black, 





calling for 


fob origin. 

Safety Shoes, The Hy-Test Safety 
Shoe Co., St. Louis, Mo., was low 
bidder under Inv. No. 57 which 
opened at the Navy Purchasing Of- 
fice, Brooklyn 32, N. Y. Hy-Test 
quoted $10.29 per pr. for sizes D & 
KE and $10.38 per pr. for size EEE. 
The bid called for 684 pr. Shoes, 
Safety, semi-conductive type 1, class 


B-Brown. 





Armour's 
QUALITY 
Leathers 


CRYSTAL 
VEALS 


* 
... Selected 
full grain 
aniline 
veal sides 


4maur leather O 


CHICAGO BOSTON - NEW YORK 





Since 1888 


KLENZETTE 
ANILETTE 
ROSS-ETTE 


and the popular 
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Most Tanners Busy 


On Quick Delivery Orders 


Buyers Betting Cheap Hides And Cheap Leather 


Will Continue For Balance Of 


Sole Leather Tanners optimis- 
tic. See little chance of further drop 
in demand, point to odds in favor of 
goodly pickup. 

Meanwhile buyers pass up oppor- 
tunity to build low cost inventories 
against almost inevitable eventual 
needs. Light bends quoted at about 
63c and down with less sometimes 
offered and accepted, Close to 55c 
asked for 8-9 irons with lamentably 
few takers. About 49¢ and down 
buys 9-10 irons while over 10 brings 
about 48c and down, 


Sole Leather Offal unchanged. 
Still plenty of interest but buyers 
slow in placing substantial orders. 
All types of offal move in small 
quantities and at fairly steady prices. 

Up to 26c asked for bellies with 
25c usual price paid. Best single 
shoulders with heads on bring up to 
about 37¢ and 36c often as high as 
buyers will go. Up to about 39c the 
usual selling price for heads-off 
singles. 

About 44c and down asked for 
best TR double rough shoulders. 
Buyers believe 42c and down the 
right price. Selected waist belt 
shoulders bring up to 46c and down 
in reported sales. 


Current Season 


Calf demand strong. Women’s 
weights enjoy widespread demand. 
Men’s weights beginning to feel re- 
sults of recently awakened interest. 
Men’s best grades never a problem 
but medium and lower grades, till 
last week unwanted, find new users 
sampling all colors. Prices now at 
workable level. 

Very best men’s weight leather 
quoted at 99c and down by top tan- 
ners, at about 85c and down by mak- 
ers of volume leather. Up to end of 
last week low grades had piled up, 
this week small orders began to 
nibble at the pile. 

Women’s weight calf quoted at 
about 92c and down for top quality 
small skin stock in high colors. 
Regular sized skins bring up to about 
87c. Other tannages ask about 80c 
for best grades and plenty available 
in cuttable grades at 60c and down. 


Sheep Fair to Good. Some tan- 
ners quite busy, others getting 
enough to keep prices at steady level. 
Linings still the big item, but 
specialty stock profitable. 

Up to about 25c asked for best 
boot lining russets. Plenty sold at 22c 
and down, Shoe linings bring up to 
23c in small sales, between 14-20c 





Prices and Trends of Leather 


THIS 
WEEK 


KIND OF LEATHER 





58-99 
53-93 


“ALF (Men’s HM) 

CALF (Women’s) 

CALF SUEDE 

KID (Black Glazed) 

KID 8UEDE 

PATENT (Extreme) 
SHEEP (Russet Linings) 
KIPS (Cembination) 
EXTREMES (Combination) 
WORK ELK (Corrected) 
SOLE (Light Bends) 
BELLIBS seg 
SHOULDERS (Dble, Rgh.) 
SPLITS (Lt. Suede) 
SPLITS (Finished Linings) 17-22 
WELTING (% x %) 6%- 7 
LIGHT NATIVE COWS a 13 


55-90 
45-95 
52-62 
15-23 
45-50 
43-48 
31-35 
62-64 
25-26 
42-46 
32-38 


70-1,00 


1953 
HIGH 


YEAR 
AGO 


MONTH 
AGO 


95-1.20 
89-1.03 
85-1.10 
75-90 
80-96 
60-64 
18-32 
64-68 
56-59 
38-45 
68-72 
26-29 
51-56 
32-38 33-37 35-39 
17-22 18-23 24-26 
7- 7% 7, 8 
Ye 134-14 161% 


73-1.06 
67-1.00 
75~1.15 
55-90 
48-91 
55-60 
17-28 
52-56 
46-50 
38-42 
66-69 
27-28 
51-53 


63-104 
56-95 
75-1.10 
55-90 
45-95 
52-62 
15-23 
48-52 
44-49 
34-38 
64-68 
27-28 
44-48 


20% 


All prices quoted are the range on best selection of standard tannages using quality 


raweteck., 
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for volume. Colored vegetable lin- 
ings getting steady moderate call at 
27c and down, better call at 25c and 
down. Chrome linings fairly busy 
at 28 and down, not entirely 
neglected at 30c and down. 


Sides stronger. General demand 
continues good and quick deliveries 
widely wanted. Most tanners have 
enough orders to take care of next 
30-40 days production. A few sold 
up to 60 days, but few buyers care to 
commit themselves that far ahead. 

Best heavy combination kips bring 
50c and down. Some tannages avail- 
able at about 46c and down. About 
1c and down asked for best heavy 
extremes with 45c and down ac- 
counting for bulk of business in me- 
dium and lighter weights. Other 
tannages available at 42c and down. 
Large heavies bring up to about 38c 
for best, slightly less for others. 

Chrome tanned kips quoted at 
about 48-49¢ and down with some 
tannages asking several cents less for 
top grades. Up to about 42c asked 
for best extremes here, a cent or two 
more or less at other stores accord- 
ing to worth. Large heavy leather 
brings about 38c and down for very 
best, 34c and down for most. 


Splits hold up well. Demand 
still good but prices not always sat- 
isfactory to sellers. Linings still the 
big item. 

Finished lining splits bring 18-22c 
for very best, 14-18 for volume 
lines. Suede linings bring up to 26c 
for superior types, up to about 22c 
for good tannages, and 16-20c for 
run-of-the mill, Non-slips continue at 
wide range of prices, 14-23c. 

Suedes slower with heavies hold- 
ing to asking prices of 40c and down 
for best, 38 and down for others. 
Light suedes difficult to quote as 38c 
and down asking prices not often 
obtained. Sole splits continue mode- 
rately active at steady prices. 


Kid leather disappoints. Tan- 
ners not too pleased with the current 
business picture. Some report that 
the anticipated season on black suede 
has not materialized to any really 
satisfactory degree. 

Glazed is moving, however, more 
than had been anticipated by those 
who had their eye on suede. Sales 
made in medium to upper grades. 
Black also in demand. Little talk of 
colors with the exception of dark 
blue and some red. 

As far as linings are concerned, 
“nobody is breaking his neck to get 
them,” but most tanners describe 
them as fair. 

Slipper leather is considered slow 
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by many tanners. It has been a very 
bad year for slipper weight leathers 
and nothing seems to stimulate it. 


Some tanners do a little business in 
crushed, and nothing at all in satin 
mats. No price changes quoted this 
past week, 

Average Kid Leather Prices 

Suede 32c-90c 

Glazed 25c-$1.00 

Slipper 25c-60c 

Crushed 35c-75c 

Linings 25c-55e 

Satin Mats 69c-98c 


Belting leather holds. Tanners 
say buying is the same as it has been 
the past several weeks; that is, in 
small quantities. However, some feel 
that there is a slight increase in the 
number of orders received so that 
volume of business is a bit higher 
than last week, 

Most tanners feel that this is not 
enough of an increase to cause any 
real reason for optimism. No price 
changes quoted. 

Curriers find that when they buy, 
they may get a slight adjustment in 
prices but these are individual in- 
stances and for the most part they 
find that rough leather tanners are 
setting prices at last week’s level. 

Curriers, in turn, seem to be stick- 
ing to their printed prices more 
firmly. They are doing a little more 
business than they had been in pre- 
vious weeks. Orders are still small 
but seem to be becoming more fre- 
quent. 


Glove leathers promising. 
There is a better feeling in Fulton 
County although not yet reflected in 
leather sales. Ladies’ glove orders 
coming in and a number of the 
smaller shops are busy. Garment 
business is still slow and possibly 
quiet for balance of the year. 

Pigkins sell readily in all grades. 
Prices range from about 70c down to 
25c. Selections so varied that each 
lot makes its own price, 

Cabrettas doing better. Grades 
from 35¢ to 50c in the most demand. 
Moderate call for deerskins around 
the 42c level. Pigtex grades around 
30c to 35e¢ also find a market. 

Some interest in English doeskins. 
Top grades quoted at 52c but very 
little business. 

Men’s grey suedes very quiet. 
Prices range from 34e down. Iran- 
ians quoted at 26c, 2le and 17e. 
Demand is slow. 

Work glove steadies. Some tan- 
ners report they were able to secure 


more new business this week at going 
prices, Some less desirable tannages, 
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BLACK HAWK 
SPLITS 


In All Colors 
WORK GLOVE 
SHOE GUSSET 
MOCCASIN 
SLIPPER 
SOLE 





BLACKITAWK 
TANDIERS, 


2171 S. FIRST ST. 
MILWAUKEE 7, WISCONSIN 











SAVE. 
T/Me 


Heel Pads 
Boxtoes 


You will save 35% cementing time. 
Schaefer Cementers completely and 
uniformly latex die-cut pieces of 
leather, cloth, faille, leatherette, fibre 
and paper. 

ASK FOR 10 DAY FREE TRIAL OFFER 


SCHAEFER MACHINE COMPANY, INC. 


T 
LExington 2-2010, Boston ARlington 5-8096 


AGENTS IN PRINOIPAL OCITIES 





selling at discounts in recent weeks. 
are pretty well cleaned up and buyers 
turning to better productions, 

leading tanners of top finished 
work glove splits have no difficulty 
obtaining steady prices, LM weight 
bringing i3-l4e for No. | grade, 12- 
13c for No, 2 grade and 11-12c for 
No. 3 grade. M weight held at 14- 
l5e for No. ] grade, 13-14e for No. 
2 and 12-13¢ for No. 4. 


Garment does better. Some or- 
ders obtained at going prices. De- 
mand for cowhide garment leather a 
little better at prices averaging 
around 31-32¢ and some sales of top 
tannages reported up to 34c. 

Also a little business reported in 
horsehide garment leather at 34¢ and 
down for good tannage. Apparently 
some garment manufacturers getting 
re-orders for leather jackets, etc., and 
covering their requirements on 
leather with fill-in purchases. 

Business in sheepskin 
leather spotty. Some quarters quoted 
suede at 29-3le and down but found 
demand slow with more interest 
shown in grain finish at 28-30¢ and 
down for certain tannages. 


garment 


Bag, case and strap improves. 
Buyers somewhat particular over the 


quality and productions of leather 
they buy and some show a certain 
amount of price resistance. Never- 
theless, good quality leather brings 
steady prices with tanners generally 
unwilling to make concessions. 

Prices of case leather unchanged 
with 2-21 ounce at 42-43c and 3-31 
ounce at 43-44c, Strap leather held 
steady, Grade A russet quoted around 
50e for 4/5 ounce, 52¢ for 5/6 ounce, 
54c for 6/7 ounce, 56c for 7/8 ounce. 
58c for 8/9 ounce, 6le for 9/10 
ounce and 64¢ for 10/11 ounce. 

Grade B around 2-3c less and 
Grade C about 5-6c less. Colors bring 
3c more and glazed 2c above russet 
prices, 


Tanning Materials 


Raw Tanning Materials 
Divi Divi, Dom. 48% basis shp’t, bag $72.00 
Wattle Bark, ton ..“Fair average” $98.00 
“Merchantable” $94.00 
$124.00 
$120.00 
$42.00 
$47.50 
$49.00 


Sumac, 28% leaf 

Ground 
Myrobalans, J. 1’s Bonthay 

Sorted 

Genuines 

Crushed 42-44% $62.50 
Valonia Cups, 30-32% guaranteed . $47.50 
Valonia Beards, 40-42% guaranteed $64.00 
Mangrove Bark, Ecuadorian $54.00 
Mangrove Bark, Colombian 58.00 
Mangrove Bark, 38% E. African $69.00 





From California Comes — 


GLOVE TANNAGE SIDES 
CHROME SPLITS FINISHED FOR UPPERS 


LOS ANGELES TANNING CO. 


F4101 Whiteside St. 


Los Angeles 63, Calif. 





Xp 


PRINTS 


Werible Splits 


“Owawa 
CORRECTED GRAIN CORRECTED GRAIN 
ELK SIDES 
de 
Taftee 
TIPPING 


EAGLE-OTTAWA LEATHER COMPANY, GRAND HAVEN, MICH. 
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Tanning Extracts* 


Chestnut Extract, Liquid (basis 

25% tannin), f.o.b. plant 

Tank cars 

Barrels, c.l. 

Barrels, l.c.]. 

Chestnut Extract, Powdered (basis 

60% tannin), f.o.b. plant 

Bags, c.l. 10.32 

Bags, Lc.l. 11.02 
Cutch, solid Borneo, 55% tannin 08 
Hemlock Extract, 25% tannin, tk. cars 

f.o.b. works 06% 

bbls. e.1, 067% 
Oak bark extract, 25% tannin, Ib 

bbls. 6144-6%, tks. 06% 
Quebracho Extract: 

Solid ord., guaranteed 63% tannin, 

ll 21/32 

Solid, Clar., guaranteed 64% tannin, 

cl. 12 23/64 
Wattle extract, solid, c.l., East 

African 60% tannin 09%, 
Wattle extract, solid, c.l., South 

African 60% tannin Ww 
Powdered super spruce, bags, c.l. 

05%; Le. 05% 
Spruce extract, tks., f.o.b. wks O1L% 
Myrobalan extract, solid, 55% tannin .07%4 
Myrobalan extract, powdered, 60% 

tannin 09 
Valonia extract, powdered, 63% 

tannin 081% 
(uebracho extract, powdered, Swedish 

spray dried, 76-78% tannin 16% 
Wattle extract, powdered, Swedish, 

73% tannin 
Powdered Spruce, spray dried, 

Swedish 
Myrobalan, Swedish, powdered 

68-70% 

Oakwood, Swedish, solid, 60-62% 
Oakwood, Swedish, powdered, 

64-66% 

Larchbark, Swedish, solid, 54-56% 
Larchbark, powdered, Swedish 
spray-dried, 58-60% 


Tanners’ Oils 


Cod Oil, Nfld., loose basis, gal. 
Cod, sulphonated, pure 25% 

moisture 
Cod, sulphonated, 25% added 

mineral 
Cod, sulphonated, 50% added 

mineral 
Castor oil, No. 1 C.P. drs. |.c.1. .20 
Sulphonated castor oil, 75% .20 
Linseed oil, tks., f.o.b. Minn. 14 

drums 15% 
Neatsfoot, 20° C.T. .28-.29 
Neatsfoot, 30° C.T. .26-.27 
Neatsfoot, prime drums, c.l., 

f.o.b. Chicago 18% 

Le.L, f.0.b. Chicago .18%-.19% 
Neatsfoot, sulphonated, 75% .18-.18)2 
Olive, denatured, drs. gal. 2.20 
Waterless Moellon .14-.14% 
Artificial Moellon, 25% moisture 13 
Chamois Moellon, 25% moisture .11-.12 
Common degras .10%-.12 
Neutral degras .23-,.24 
Sulphonated Tallow, 75% .13%-.14 
Sulphonated Tallow, 50% 10%-.11 
ogy compound -13-.14 
Split Oi 1-12 
Sulphonated sperm, 25% 

moisture 19 
Petroleum Oils, 200 seconds visc., 

tks., f.0.b. 14% 
Petroleum Oils, 150 seconds visc., 

tks., f.0.b. 
Petroleum Oils, 100 seconds visc., 


tks., f.o.b. 


“Imported Extracts are plus duty. 
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Packer Strikes, Better Demand 
Give Hide Prices Another Lift 


Kip Trading A Feature Although Observers 
Feel New Strength May Prove Temporary 


Big packers strengthen. Lighter 
cattle receipts at principal markets in 
the past couple of weeks and dis- 
rupted production schedules by big 
four and several independent packers 
caused by nuisance strikes, resulted 
in smaller offerings of hides and 
helped to firm up the market. 

Tanner buying of late confined 
mostly to heavy native steers and 
heavy native cows. Remaining best 
quality summer hides in these selec- 
tions sought principally by specialty 
outlets. Packers able to secure ad- 
vances of a half cent on the heavy 
native steers, selling a number of 
the river and at northern 
points up to 12%e and obtaining 13c 
for Chicago productions, Northern 
heavy native cows have sold rather 
freely at 12c. Some of the river 
points, which had been selling at 
l14oc, also brought up to 12c. 

Light native cows also advanced 
a half cent to 13Y%4c, around 20,000 
selling at this price late last week and 
again early this week. 

Branded steers the 
list. Following sales at Yc advances 
late in the preceding week, exchange 
operators paid another Yc advance 
early this week. Latest business at 
10c for butts and 9'4c for Colorados 
with Chicago production bringing 
lOYoc and 10c¢ respectively. 

Branded which 
good volume at 104%c for northern 
and Ile for light avg. southwesterns 
continued in good demand, 


cars on 


strongest on 


COWS, moved in 


Independents improve. Highe: 
prices paid for big packer selections 
brought out some offerings from 
large midwestern independent pack- 
ers. 

A large lowa packer confirmed 
selling 2,000 Sioux Falls heavy na- 
tive cows at 12c, 1,300 Sioux Falls 
light cows at 1342c; 1,400 Ottumwa 
branded steers at 10c for butts and 
914 for Colorados. 

\ Wisconsin packer sold 1,000 and 
Packers’ Ass'n. at Chicago sold 2,000 
light native cows at 13Mc. 

At New York, one large packer 
sold 900 native 13loc, a 
premium price due to freight advan- 


steers at 
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Big packer market advanced 
further at week’s end. On Thurs- 
day, sales of 7,000 river light 
cows were made at 1344 ¢, several 
cars light native steers at ide, 
Chicago heavy cows at 12%4c. 
Another 25,000 calfskins sold at 
2c higher, Northerns at 324 
for heavy and 37%e for lights. 
Rivers sold at 27%e for heavy 
and 30¢ for light. 





tage to the buyer. Another large 
eastern packer sold 4,700 Nashville 
and Atlanta light hides at 14c¢ for 
natives and 12c for brands, 


Small packers up. Demand 
from taners showed some improve- 
ment while, at the same time, sellers 
inclined to revise their asking prices 
upward, In a number of instances, 
tanners desiring certain productions 
paid a half cent more to obtain what 
they needed for their requirements. 

Most of the activity in midwestern 
productions averaging 48-50 and 50- 


92 Ibs. Sales first made at 10c¢ fol- 
lowed by business at LO!oc selected 
fob. for the 50-52 lb. avg. produc- 
tions while 48-50 lb. avg. hides 
moved up to L1-Ll4oc selected fob. 

Reports of choice productions of 
small packer hides averaging slightly 
heavier or up to 54-55 lbs. bringing 
as high as I1-LL Ya fob 
Lighter hides found more ready ac 
ceptance from a number of tanners 
who paid 12e flat fob. shipping points 
for 46 |b. avg. hides while some 42 
lb. avg. stock brought up to 13e flat 
fob. Some Texas 40-42 |b. avg. small 
packers moved up to 13! sc flat fob. 

There better call for 
small packer bulls. After sales made 
down to 6'44e fob., demand improved, 
to dealers 


selected 


was also a 


credited in some quartet! 
covering export orders and up to 
7e paid for 85 lb. avg. 


jump. Some 
locker-buteher 
flat tr’d. fob 
country shipping points for around 
50 |b. avg. and an export order 
booked at 9'4c fob. Chicago for some 
of these hides as well as choice mixed 


Country hides 
buying of straight 


ig 
hides done at 8-8'oc 


allweights. 

Purchases of mixed hides of 48-50 
lbs. avg. as well as straight renderet 
hides averaging 46 lbs. made at & 
flat tr’d. fob. 

Glue hides averaging 48 lbs. sold 
fob. Country bulls 


5e nominal fob. shipping 


in carlots at 6)o« 
quoted al 
points. 





HIDE FUTURES 


Close 


Close High Low Net 


October 
January 
April 
July 
October 
January 


Sept. 30 
12.58B 
13.25T 
13.86B 
14.45B 
14.90B 
15.30B 


Total Sale: 


Sept. 23 
12.65T 
13,33T 


14,.01T 


14.58B 
15.06B 
15.43B 


748 Lots 


for Week for Week 


12,99 
13.69 
14.39 
14.72 
15.45 
15.96 


12,28 
13.20 
13.89 
14.50 
15.08 
15.45 


Change 
07 
08 
15 
13 
16 
13 








HIDE AND SKIN QUOTATIONS 


Month Ago 


Heavy native steers 
Light native steers 
Ex. light native steers 
Heavy native cows 
Light native cows 
Heavy Texas steers 
Butt branded steers 
Light Texas steers 

Ex. light Texas steers 
Colorado steers 
Branded cows 

Native Bulls 

Branded Bulls 

Packer calfskins 
Packer kipskins 


Present 


12 


10 
10 


9 
10 
8 
7 
27 
20 


4-13 
14 
18', 
12), 
13% 
-10% 
-10% 
11 
13N 
14-10 
Vee 
a Obs 
* oh 
%2-37,2 
-25 


Week Ago 
12 -12% 


18 


2°24 


13 


~13! 


- 8% 
e 75 
«35 
2-24 


Year Ago 


134 
11 
10 
42", 


17 


154 
16 
1814 
15 
17 
>} 
© 4 
12% 
14 
16 
12 
-14 
“LY 


-10% 


-50 
-30 


NOTE: Price ceilings have now been completely ended by the government, All 


remaining goods and services have been removed from price controls. 


All regulations 


winding up controls require that applicable records be held until April 30, 1955. 





LEATHER and SHOES 





Kip trading features as big 
packers realize slightly higher prices 
in latest dealings. Packers cleaned 
out their offerings late in the pre- 
ceding week at asking prices, moving 
20,500 River kip at 22¢ with over- 
weights at 2le and 11,500 south- 
western kip at 2le with overweights 
at 20c. About 2,000 Milwaukee kip 
and overweights brought 23-2le and 
3,500 Nashville kip sold at 25c. 

Late this week, one big packer sold 
6,000 St. Louis kip at 224%c, up Yee. 
The same packer sold 1,500 St. Paul 
and 1,000 St. Louis overweights at 
22c, up le. Another big packer sold 
3,000 River and 2,000 Nashville over- 
weights at 22c, 

Meanwhile, sales of big packer 
calfskins difficult to confirm although 
undertone firmer. Offerings from 
packers limited and usually held at 
2'4c advances. Buyers show interest 
at last confirmed trading levels of 
30c for heavy and 35c for light 
northern; 25c¢ for heavy and 27'/c 
for light river calf. 

Packer regular slunks wanted at 
$1.45 and large hairless at 80-85c. 
Small packer calf in demand at 20- 
22¢ while sellers inclined to try for 
more money. 

Small packer kips have some call 
at 14-15c, Country skins in carlots 
remain at 15-l6c for allweight calf 
and around 10-Lle for kip, last sales 
at inside prices. 


Horsehides lack zip. Trimmed 
whole stock quoted at $6,50-7.00 and 
untrimmed at $7.50-8.00 fob. ship- 
ping points. Last actual trading at 
the top quoted prices but buyers sub- 
sequently reduced their ideas, some 
talking 50c to $1.00 lower. Demand 
for cut stock still rather limited. 

Northern fronts were quoted at 
$4.50-4.75 as based on latest re- 
ported sales but these prices difficult 
to duplicate. Butts ranged lower at 
$3.50-3.75, 22” and up. 


Sheep pelts limited, Production 
of shearlings and clips has been light 
and packers have not too many to 
offer. 


Some sales of big packer midwest- 


ern No, 1 shearlings made up to 
$2.75 and southwestern No. Is of 
choice quality brought higher prices 
ranging up to $3.00. Clips moved 
at $3.25 and $3.50 as to quality and 
sellers. No. 2 shearlings sold steady 
at $1.35 and No. 3s at 75c. 

Limited supplies of No. 1 shear- 
ling and clips caused some mouton 
fur tanners to buy up some choice 
lots of packer western lamb pelts at 
prices ranging $2.75 to $3.00 each. 
Pullers’ ideas generally around $2.75 
per cwt. liveweight basis and they 
were unwilling to reach very much 
owing to difficulties in getting more 
money for their wool while pickled 
skins were declining. Full wool dry 
pelts sold at 28c delivered. 

Pickled skins declined on sales of 
several cars of sheep and lambs at 
$8.00-8.25 per dozen. 


Dry Sheepskins lag. At the Aus- 
tralian wool sheepskin auctions, Mel- 
bourne reported combing lengths one 
to two pence, shorn wool and lamb- 
skins par to one penny dearer, At 
Sydney, 52,000 skins were offered 
and market generally one to two 
pence dearer, One third wools and 
up, 56s and up were the most af- 
fected. 

In the hair sheepskin varieties, ac- 
tivity confined to Brazil cabrettas and 
some regulars sold at $13.50 per 
dozen c&f., basis manufacturers. 
Further interest at this figure but 
most sellers have higher views, ask- 
ing from $14.00 per dozen c&f. and 
higher. 


Pickled skins uncertain, Still 
difficult to confirm any business in 
New Zealand skins. Offerings re- 
ported at $8.00 per dozen, but buy- 
ers unwilling to return bids as they 
feel that the market will go lower. 
Some expressions noted range from 
$6.50-7.50 as to brands. 

No particular change in the domes- 
tic situation with last confirmed sales 
sheep at $9.25 per dozen while lambs 
nominally ranged at $8,50-9.00 per 
dozen, but difficult to obtain any bids. 


Repiiles still low. Selling quar- 
ters state that except for renewed in- 
terest in wet salted Agra back cut 
lizards, there is very little buying 
interest. 

Following sales of wet salted Agra 
back cut lizards, 9 inches up, aver- 
aging 10 inches, 80/20 selection, at 
24, sellers advanced their ideas to 
25-26c and some quarters state that 
they have had bids of 25c. Sales 10 
inches up, averaging 11 inches at 
32c. On the 8 inches up, averaging 
9 inches, sellers ask l6c but very 
little interest in this size. 

Wet salted Bengal belly cut as well 
as Central Province lizards continue 
to sell to Europe. Some business in 
Madras bark tanned whips with 4 
inches up, averaging 41% inches, 
70/30 selection, selling at 32c¢ com- 
bined with skins averaging 4°, inches 
at 36c. Not much call for Java or 
Siam ring lizards. 


Deerskins firm but trading lim- 
ited due to lack of offerings. Brazil 
“jacks” selling at 70-71c, basis manu- 
facturers, and this could be dupli- 
cated if offers were available. 

New Zealand market also quite 
strong with sellers asking 78c¢ c&f. 
and while buyers have expressed 
ideas of 70c, believe better would be 
done, if sellers showed an inclination 
to come down in their views. Some 
offers noted at 75c c&f., but price 
varies as to shippers and weights of 
the skins. 


Pigskins mark time. Some im- 
provement in Fulton County as re- 
gards sales of leather and gloves but 
buyers not showing any interest in 
offerings for shipment of raw stock 
as they are in no hurry to anticipate 
next season’s requirements. 

Para grey peccaries salable at 
$1.45 fob. and blacks at 85c fob., 
basis importers, but shippers want at 
least a nickel more and some even 
have higher views. 

No late offers of Manaos or Peru- 
vian peccaries and difficult to quote 
the market. Dry Chaco carpinchos 
considered nominally around $2.00 
fob., basis importers. 








S. A. CARLOS CASADO LTDA. 


Oldest producers of 


PARAGUAYAN QUEBRACHO EXTRACT 
Brands “Carlos Casado” — solid ordinary 


Sold exclusively in U. S., Canada, Mexico, Cuba, Central America through 


TAN-AMERICAN CORPORATION 


42 Broadway, New York 4, N. Y. 





**Tanextra’’—cold water soluble 
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PEOPLE 


About industry personalities coast to coast 





Boston men named 
this week to the National Board of 
Brandeis University Associates are 
Hyman M. Cohen and Phil Lown, 


Cohen is 


® Among fovr 


leading shoe manufacturers. 
honorary past president of the Greater 
Boston Chapter of the Associates while 


Lown is also active in fraternal affairs. 


® Byron D. Foye has been appointed 
plant manager of the new Los Angeles 
distribution plant of Knapp Bros. Shoe 
Mfe. Co., Brockton, Mass. He left on 
Oct. 1 to take over supervision of 
Knapp’s mail order business on the 
West Coast. Foye was formerly as- 
sociated with M. Packard Co, and 
has been with the Knapp sales depart- 
ment for many years in Brockton. 


@ James H. Cheek, Jr., 
secretary of General Shoe Corp., has 
been elected chairman of the General 
The 


board is a group of General Shoe exec- 


assistant 


Shoe advisory board of directors. 


utives who work on special company 
problems and report to the senior board 
William Echols, assist- 


of Intercon 


of directors. 
ant division 
tinental Management Associates, 
elected vice chairman; Ed. C. Jones 
of General Retail Corp., secretary; 
and Ed Graham, division manager of 


manager 
was 


Cedar-Crest Shoe Co., assistant secre 


tary. 


® John Kline, auditor of 
Bigelow Sanford Carpet Co. for the 


has joined Compo 


general 


past seven years, 


Shoe Machinery Corp. as an assistant 


to the president. He will work in 


close cooperation with the firm’s 
financial and accounting departments, 
Charles W. O’Conor, 


according 


president, 


@ W. F. Barber, Jr., has been 
named general manager and sales man 
Shoe Co.’s Air Step 


Louis. 


ager of Brown 


division in St, 


® Moe Block, 
Shoe Co., has 
the Faulkner Hospital in Boston and 


sales manager of An 
welt been confined to 
will not be present at the forthcoming 
Boston Shoe Show. Block, 
not missed a show of this kind in 40 


W ho has 


years, will be missed by friends and 


customers, 
Ou ke B, 
Ont., ¢ 
newly-created 


loronto, 


Harold Fair of 
anada, has been named to the 
executive 


Berlin, 


inner 


position of 
vice president of Brown Co., 
N. H., 


soles and 


manufacturer of shox 


other pulp products. He 


will have the Same position in the 


firm’s Canadian subsidiary, Brown 


( Orp., according to | 1urence l . 
W hittemore, 


quarters will be located 


e Diamond Alkali Co. 


has announce ed the 


Fair’s head 


Boston 


president 


of Cleveland, 
promotion of 
two sales representatives to managerial 
Kemble S. Lewis, 
branch manager of Diamond’s ¢ 


assistant 


lic Ino 


posts, 
sales offices, becomes sales manager for 


polyvinyl chloride resin sales. Suc 
ceeding him in Chicago is Olin Smith, 
a special staff assistant in the Cleve 


land sales department since May 1953 
® Edward T. 
named chief plant engineer of Graton 
& Knight ( ., W orcester, Mass., 
le ithers He 


Rudman has been 
man 
ufacturer of industrial 
will also serve in this capacity for the 

International 


Bri tol, N H 


(sraton 


compan) subsidiary 


Packing Corp., in 


| 
named chief plant engineer of 


Rudman has been with the firm fot 


the past 29 years 
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News Quicks 


About industry happenings coast to coast 





California 

® The Seymour Nesbit Co. of 411 
East 12th St., Los Angeles, has been 
appointed West Coast agent for 
Leather Trading Corp. of New 
York. 

© Workers at the Betrix Co., Los 
Angeles leather goods manufacturer, 
voted almost unanimously in favor of 
afhliation with Independent Leather 
Workers Union of Los Angeles at a 
recent National Labor Board election. 
Of 33 voted for 
affiliation. 


eligible voters, 30 

Georgia 
® Freedman Shoe Co., Savannah 
footwear wholesaler, has been consoli- 
dated with Frederick Shoe Co., whole- 
sale footwear firm located at 222-224 
Pryor St., Atlanta. Operations at 
Savannah will be discontinued, accord- 
ing to company officials, 


® The next Plant Maintenance & 
Engineering Show will be held Jan. 


ti rr 
UNC 
(" } 


Urs 


TANNER’S SUGAR e 
CHEMICALS 


24-27, 1955, at the International Am- 
phitheatre, Chicago. 


for the sixth time, will be the largest 


in its history and will be the first to 


occupy the new $2 million hall built 
as an addition to the 
Amphitheatre. 
be obtained from Clapp & Poliak, 341 
Madison Ave., New York 17. 


® Chicago Salting Co. has been or- 
ganized to 
skins. 
dent, Gordon A. T 
dent and James T. Neylon is secretary- 
treasurer of the new firm. 


® The 1954 edition of the National 
Safety Council’s statistical yearbook, 
now off the 
Twenty pages of the book are 
to occupational 
factual 
background necessary to help set up 


“Accident Facts’ is 
press, 
devoted exclusively 
accidents and provide the 


and maintain an industrial safety pro- 
gram for any firm. 
addressed to the Council at 425 N. 
Michigan Ave., Chicago, Ill. 


for producing... 


BETTER LEATHERS 
MORE ECONOMICALLY 


EXTRACTS 
PANCREATIC BATES ®* FILLERS 
SOLE LEATHER FINISHES 


TANNER’S LIME 


Vv 


We invite your inquiries and permission to 
prove better yields with LINCO PRODUCTS 


_L. H. LINCOLN & SON, INC. 


COUDERSPORT, PENNA. 
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The show, staged 


International 
Registration cards may 


salt and store hides and 
Norman G. Galbraith is presi- 
‘ayler is vice presi- 


Inquiries may be 


© Opening this past week at the Con- 
gress Hotel in Chicago was the Short 
Course in Packaging and Materials 
Handling staged by the Society of 
Industrial Packaging and Materials 
Handling Engineers. Between 8,000 
to 10,000 management and engineer- 
ing personnel attended. 


Massachusetts 
® Patent infringement suit by 
Hoague-Sprague Corp. of Lynn 
against Bird & Son, Inc., of Walpole 
has been settled in an out-of-court 
agreement, provided for cash settle- 
ment ‘by Bird & Son. Hoague-Sprague 
has granted a non-exclusive license to 
Bird & Son under the patent sued 
upon, according to company officials. 


® Berman Leather Co., Boston cut 
sole firm, has moved from former of- 
fices at 164-166 Essex St. to new 
quarters at 134 Beach St. 


® Workers ac Comfort Slipper 
Corp. of Fitchburg have returned to 
their jobs after a week’s walkout over 
a pay dispute. All except some 16 
cutting machine operators accepted a 
five percent wage cut. The cutters 
have indicated they are ready to re- 
turn provided they are granted union 
recognition. 


® Barcy Shoe Co. of Lowell is set- 
ting up complete new and modern de- 
partments at its new plant — the 
former Wamesit Power Co. ne 
according to Menas Barsorian, owner 

Another firm moving into the same 
building is United Heel Co., which 
was co-purchaser of the building. 
Barcy is installing a new streamlined 
conveyor system designed especially 
by Barsovian. 


® Allied Shoe Machinery Corp. of 
Haverhill has come up with a novel 
idea for selling shoe machinery. The 
firm has converted a standard pas- 
senger bus into a miniature shoe plant 
on wheels, will send the plant on the 
road to demonstrate equipment to 
prospective customers. New England 
footwear centers will be first on the 
shoe plant itinerary. 


® Sherman Shoe Supply Co. of 
Lynn recently celebrated its 20th an- 
niversary in business with a party at 
the Hawthorne House in Lynn. Sam- 
uel A. Sherman, president of the firm, 
and Albert Sherman, treasurer, were 
cited by Robert L. Williams, repre- 
senting American Thread Co. 


® Directors of American Hide and 
Leather Co., Boston, were re-elected 
at the anunal meeting of stockholders 
held Sept. 22 in Flemington, N. J. 
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The following officers were re-elected: 
Claude Douthit, chairman; Stanley M. 
Rowland, president; Francis Y. Rice, 
Jr., vice president; Charles E. Nichols, 
treasurer; George C. Scott, secretary; 
and Timothy F. Brown, 
treasurer. 


assistant 


Missouri 

® Convy Heel Covering Co. of St. 
Louis reports it will shortly open a 
new plant at Cuba. The plant is be- 
ing built at a cost of $50,000, accord- 
ing to George J. Convy, president. 
The plant, expected to employ some 
750 persons, will provide 18,000 
square feet and is expected to be ready 
early next March or April. Convy 
said the new plant is part of the St. 
Louis firm’s expansion plans and will 
not affect operations in St. Louis. 


New York 

® Treasure Shoe Mfg. Co., Inc., 
has been organized to manufacture 
chiklren’s stitchdowns in Brooklyn. 
Officers include Ralph Cretella, presi- 
dent; Joseph LaPlaca, vice president; 
S. C. Hallen, treasurer; and Aaron 
Potasnick, secretary. 


® New offices in New York for 
Davis Leather Co. have been opened 
at Suite 601, 432 Fourth Ave., New 
York 16. W. H. Rhodes and M. A. 


Marrone are in charge. 


® Murray Harris has resigned from 
Leather & Tanning Co., Inc., of 
New York City. Operators remaining 
are Jack M. Lewis and Donald Fried- 
land. Harris retains sole ownership of 
Arrow Leather Co., also of New York. 


© M. Frenville Co. of 116 Nassau 
St., New York City, reports it has 
been appointed exclusive United States 
distributor for Borneo-Sumatra 
Trading Co., exporter of Indonesian 
hides and skins, 


North Carolina 


® Annual Spring Shoe Show of the 
Carolina Shoe Travelers has been 
scheduled for Nov. 14-15 at the 
Mecklenburg Hotel in Charlotte. The 
show will also be held the following 
week at the Cherry Hotel in Wilson, 
S. C., according to Harry Cawn, sec 
retary. Members of the 
currently celebrating their 11th an- 
niversary. 


group are 


Pennsylvania 
® Plant and grounds of Surpass 
Leather Co. at 9th and 10th, West 
moreland and Ontario Streets, Phila- 
delpiia, have been purchased by Kap- 
lan Metals Co., Inc. 
was not disclosed. Surpass has discon 


Purchase price 
tinued tanning operations and will sell 
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skins tanned for it by Amalgamated 
Leather Co.’s of Wilmington, Del. 
Some Surpass equipment will be trans 
ferred to the Amalgamated plant and 
the majority will be sold, according 
to company officials. Surpass has leased 
a small part of the Philadelphia offices 


where it will conduct Operavtions, 


® Durable Shoe Co., Palmyra man- 


ufacturer of infants’ pre-welt shoes, 
has moved into new plant and offices 
at Myerstown. Operations have begun 


at the new plant. 


® Heirs of Thomas E. Proctor, 
leather executive who died recently, 
have filed suit for $3,616,595 for nat- 
ural gas produced from a tract of land 
1893, 
heirs are several prominent New York 


Proctor owned in Among the 


ers and New Englanders, it is reported. 


Tennessee 
@ John H. Teas reports the William 
H. Teas Golf Cup, lost somewhere be 
tween the last two American Leather 
( hemists Association conventions, was 
reported found in the cocktail lounge 
of the Netherland Plaza Hotel in Cin 
cinnati. Reports have it the cup was 
being used to serve double martinis. 





Canadian Notes 





® Canadian retail shoe stores’ sales 
dropped 4.5% in dollar volume dur 
ing the first-half of 1954 as compared 
with same period of 1953 and losses 
were recorded in almost all provinces, 
including 0.2% in Atlantic Provinces, 
2.7% Alberta, 2.8% Ontario, 4.1% 
British Columbia, 5.44% Manitoba and 
7.9% Quebec. 

However, such retail shoe sales ad 
vanced 4.4% 


included 


in June over May and 
24.6% in Atlantic 
Provinces, 5.6% Quebec and 3.6% 
Ontario, with a 10% being 
registered in British Columbia stores. 


gains 
loss of 


Compared with June a year ago, sales 
were down 3.1% across Canada., in 
cluding a gain of 5.2% in Atlantic 
Provinces and losses of 2.8% in On 
tario, 5.1% Quebec, and 7.5% Bri 
tish Columbia. 

Estimated retail shoe sales in first 
half of this year reached $52,893,000, 
including $22,586,000 in Ontarw, 
$15,912,000 Quebec, $4,836,000 
British Columbia, $4,004,000 Atlantic 
$2,576,000 Alberta and 
Manitoba. 


Provinces, 
$1,627,000 

Of the $11,076,000 
worth of sales in June, chains obtained 
$4,214,000 and _ independent 


estimated 


shoe 
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ROBESON 


PROCESS COMPANY 


GENERAL OFFICES 
500 Fifth Avenue 
New York 36, N. Y. 


OPERATING PLANT AT 
Erie, Pa. 








Quirin 


THE only suc 

cessful press 

that prepares || 

Sole Leather 

for drum Sole 

Leather tan- 

ning, extract- 

WRINGER ing and oiling. 

Also prepares both bark and chrome 

tanned sides and whole hides for 
the skiving and splitting machine. 


Leather Press Co. 


Olean, New York 








Brazilian Leathers 
Ask 


Schlossinger & Cia. Ltda. 
Caixa Postal 917 


Sao Paulo, Brazil 











Use 


L&S 
Classified Ads 


For Quick Results 




















dealers $6,862,000. All retail shoe 


; stores reported a drop of 4.50% in 
dollar volume of sales in first-half, 
with the chains reporting a loss of 
* 3.3% in this period as compared with 
a loss of 5.2% for the independents. 
oo ® There were 18,813 employes en 
es 





gaged in Canada’s boots and shoes 
: : é ‘ manufacturing industry, except rub- 
e BRIERPROOF* . . . Reverse side leather in : i 
REVERSE a : : ber, on July 1 this year and their av 
men’s and women’s weights and seasonal casi: etait ' 
; e — . , : erage weekly salaries and wages 
colors. The choice of leading shoe manufac- *‘ “ed hing $38.7 
LEATHERS continued to rise, reaching $38.71 on 
e@ turers where sueded or brushed leathers are ; , " 
desired 7 yw R applied ¢ ; that date against $37.92 on June | 
» e eg... plied or : ‘ c 
ss and $38.19 on July 1 last year, fed- 


112 BEACH STREET “sy 
H FE 8 B L bE A 4 E bk C 0 . BOST M eral officials disclose. 
T ‘ ig ING Ooh: NOP j totalled 14,170 on 








W age-earners 
July 1 and their average weekly wages 
advanced again to $35.67 against 
$34.52 on July 1 and $35.23 a year 
ago. The average hourly earnings 


| KORN LEATHER COMPANY moved up to 97.2¢ on July 1 in con- 








aed no oa ones a te —- 





_ 


trast to 95.9c on June 1 and 92.7¢ 


TANNERS OF Ls 
on July 1 last year. The average 


S ° hours of work per week was 36.7 on 
July 1 against 38 a year ago. 
The proportion of male employes 


FOR EVERY PURPOSE increased since of the 18,813 workers 
S§ . y WL ty, | on July 1, men numbered 10,367 and 
women 8,446 or 55.1% men and 

44.9% women, whereas a year ago 


MEN'S AND WOMEN’S re Sees soe © ee 
IN THE POPULAR PRICED RANGE eee ee eee 


PEABODY, MASS., U.S: A. ® Canadian department _ stores’ 


sales of women’s, misses’ and chil- 
dren’s shoes dropped to $2,321,000 in 
July in contrast to $2,365,000 in the 
same month last year, a decline of 


DISTINCTIVE CALF FOR 1.9%. Sales of men’s and boys’ shoes, 
AR FE Tomorrow's Shoe Fashions however, in such stores went down to 


4 i $1,028,000 in July as against $1,029, 
Creators of shoe fashions for tomorrow, $ p 
000 a year ago in this period for a 
depend on Carr calf leathers (smooth, ae 
: : mere 0.1% drop. 

suedes and reverse grains) for that dis- 
tinctive character, ic ya speciali ” 

mare ter, which only a specialist @ The Greater Hamilton Shopping 
can obtain in a proven, process-controlled, ; : 

‘ , Center in Hamilton, Ont., compris 
fashion-right leather. . | 
Sueded C ‘sar k trolled ing a 70-acre development costing 
Sueded Ci athare ara crock oc : me 

u arr ieatners are croc controtlied, over $18 millions, is expected to open 


CARR LEATHER CO. —— SARIN AE Sa, ane wate some sections this fall. Several shoe 
PEABODY, MASS.U.S.A. repellent. et chain stores are planning to open 
Calf Leather Specialist CARR LEATHER CO. 183 Essex St. branches in the new center which will 


Boston, Mass. : ; ; : 

be unique since it will have air-condi- 
tioned indoor streets for comfortable 
year-round shopping convenience. 
There will also be escalators between 


























levels and a cross walk from one side 


i. SWOBODA & SON, Inc. | (o) 9, (@) bp) to another every 120 fe. 


1027 N. Bodine St. Phila., Pa. Rolle: Non Roller 
Base Ball and Whip Leather Mfrs Gece in Oo occ Baca } | ® A slight decline in number of 
: Grossi iin; Rey OEIC RP ET Ia ae | bankruptcies for the boot and shoe 


me W OTAN ‘ es _ormed tongues 7 // trade in Canada is reported for the 


second quarter of 1954 compared with 


GARMENT HORSE / Gilt ee \ the first quarter, though sharply up 
WORK GLOVE HORSE Nickel + etal \ as against the same periods of 1953. 
(Grain and Splits) There were 7 such bankruptcies in the 


SPORTING GOODS LEATHER second quarter against 3 in this period 
SPECIALTIES last year and 8 in the first quarter this 


RETAN SOLE LEATHER year. A year ago in the first quarter 


only 3 bankruptcies were reported. 
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CLASSIFIED ADVERTISING 








Wanted and For Sale 





For Sale 


SEYBOLD DIE CUTTING & EMBOSSING 
PRESS 
Bed 67” x 40” 
Ram 60” x 40” 
Stroke 3%” 
Joseph HYMAN & Sons 
Tioga, Livingston & Almond 8ts 
Philadelphia 34, Pa 


Contract Finishing Wanted 


FOR tear-offs and small splits. Equipped with 
spraying equipment. Contact: 


P. L. SULLIVAN LBATHER CoO., 
Donald Street, 
Manchester, N. H 


Wanted 


BAKER LAYTON seasoning machine, 5 ft 
with conveyor complete State condition and 
price 
Address K-10 
c/o Leather and Shoes 
300 W. Adams 8Bt., 
Chicago 6, Ill 


Measuring Machine 


MEASURING MACHINE WANTED: 5’ or 6’ 
Turner Korrect, in very good condition, in 
New York area 
Address K-11, 
c/o Leather and Shoes 
300 W. Adams 8t., 
Chicago 6, Il 





Bargains 
leather Remnants, and plenty of it. 
Sorted to specifications. Textiles of 
all kinds in full piece, remnants and 
block cuts. Bargains. Only Bargains. 
7 Floors of Bargains. 
CENTRAL MERCANTILE CO., 
742 W. Taylor St., 
Chieago 7, Til. 











Tng. Mchy. for Sale 


TANNING MACHINERY FOR SALE for quick 
action Sacrificing approximately $40,000 
worth of tanning machinery, slightly used, for 
$12,000. Write to Saab Produce, 305 N. Clark 
Road, El Paso, Tex 

Do not write if not really interested 


For Sale 


HANDWOVER LEATHER SHEETS, Imported 
suitable for shoe uppers, ladies’ or men’s belts 


handbags, etc Quantities-low-cost 


Address L-4 
c/o Leather and Shoes 
20 Vesey S8t., 
New York 7, N. Y¥ 


For Sale 


72” Side Turner Fleshing Machine, Woburn 
Whitening Machine; also spare parts. 2 Leidgen 
Side Unhairing Machines, Used Cypress Drums 
The C. Findeiss Sons Co 
Zanesville, Ohio 


Hides and Skins 


Active established independent BOSTON 
HIDE AND SKIN BROKER has opening for 
agencies for domestic Hides and Calfskins for 
New England territory and Export 

Apply Box X-1 
LEATHER & SHOES 
10 High 8t., 
Boston 10, Mass 


October 2, 1954 


Rates 


Space in this department for display ad- 
vertisements is $6.00 per inch for each 
insertion except in the ‘‘Situations Wanted"’ 
column, where space costs $2.00 per inch 
for each insertion. 

Undispiayed advertisements cost $2.50 per 
inch for ench insertion ander ‘Help 
Wanted"’ and ‘Special Notices’’ and $1.00 
per inch for each insertion under ‘‘Situa- 
tions Wanted.”’ 

Minimum space accepted: 1 inch. Copy 
must be in our hands not later than 
Monday morning for publication in the 
issue of the following Saturday. 
Advertisements with box numbers are 
strictly confidential and no information 
concerning them will be disclosed by the 
publisher. 


THE RUMPF PUBLISHING CO. 
300 W. Adams 8t. Chicago 6 





Help Wanted 





Representative Wanted 


LARGE WELL KNOWN Shoe Buckle Manu 
facturer desires representative n Tennessee 
area Person associated with Shoe Industry 
Address Box W-8, c/o Leather and 
Boston 10, Maas 


preferred 
Shoes, 10 High St 














Blue Splits 


BHAVED AND LEVELED to your specifica 
tions Any weight and quality to your re 
quirements. 
Address L-2 
c/o Leather and Shoes 
300 W. Adams 8t 
Chicago 6, Ill 


Blue and Pickled 
Splits for Sale 


TRIMMED AND SORTED for weight and 
grade. Large quantities. Steady supply. Tell 
us what you are making and we will furnish 
1 suitable selectior Address L-1, c/o Leather 
Chicago 6, Ill 


und Shoes, 300 W Adams St 





Help Wanted 





Salesman 


WELL ESTABLISHED manufacturer in the 
East is interested in securing the services of 
a representative in the Middle West familiar 
with pigment and top finishes, resins, binders 
lacquers and other specialties for the tanner's 
use Write in detail concerning age, experi 
ence and compensation desired. All replies will 
be held in strict confidence Address L-3 
c/o Leather and Shoes, 300 W. Adams 8Bt 
Chicago 6, Ill 


An Experienced Man 


Preferably with emphasis on the finishing of 
leather, wanted by old established, progressive 
company. Some intermittent travel periods are 
required 

Please state detailed experience and, if con 
venient, submit photograph. Location in Middle 
West Replies treated confidentially Addresa 
K-13, c/o Leather and Shoes, 300 W Adams 
St Chicago 6, Il 


Supt. 

TO TAKE CHARGE of medum size tanner 
Some knowledge of vegetable tanning helpful 
Address K-14 
c/o Leather and Shoes 
300 W. Adams St 
Chicago 6, Il 


Situations Wanted 





Sales Or Administration 


WIDE EXPERIENCE over 20 years, sales 
merchandising, production, all types calf and 
side upper leathers and splits. Capable devel 
oping new lines and new fields Experienced 
Address Box W-4, c/o 
Boston 10 


tannery management 
Leather and Shoes, 10 High 8t 
Mass 


Safety Shoe Salesman 
WANTED: Safety Shoe Salesman for Chicago 
territory experienced well known national 
manufacturer salary ind commission 

Address L-5 
c/o Leather and Shoe 
10 W \dan St 
Chicago 6, Ill 


Assistant Superintendent 
FOR MEDIUM SIZED TANNERY in St. Louls 
Should be famillar with vegetable process All 
replies confidential 

Address L-6 

c/o Leather and Shoe 
100 W Adama Bt 
Chicago 6, Ill 


Leather Finisher 


FINISHER OR ASSISTANT required for large 
ide upper leather plant in Ontario, Canada 
Color matching essential \ replies onfi 
lent i 
Address I 
c/o Leather an 
100 W Adan 
Chicago 6, I 


Desires New Position 


FOR MANY YEARS | have been associated 
with the Brightman Leather Co. in Brooklyn, 
N. Y., as finisher of fancy leathers—goat, 
sheep and sides: also luggage and garment 
leather, with full charge of finishing de- 
partment. 


Address W-6, 


c/o Leather and Shoes, 
20 Vesey St., 
New York 7, N. Y 


Side Leather Staff 


TANNER SUPT Expert Splitter & Dry Dept 
Supervisor ill highly qualified and experienced 
n the production of quality ell combination 
ind glove tannages 
Address K-15 
c/o Leather and Shoe 
100 W. Adama St 


Chicago 6, I 


Fitting Room Foreman 


\VAILABLE AT ONCHI Long experience on 
women's novelty cement and California process 
hoes Can submit excellent references if de 
sired. Willing to go anywhere. Write Box W-7 
o Leather and Shoes, 10 High 8t., Boston 10 
Mass 


THE WOBURN MACHINE COMPANY 
HIDE AND LEATHER MACHINERY 
PROMPT SERVICE ON MACHINERY REPAIRS 


TEL, WO-2-0330 


LEATHER and SHOES 


201 MAIN ST., WOBURN, MASS 





Coming Events 


Deaths 


Index to Ads 





Oct, 2-6, 1954—Boston Advance Spring 
Shoe Market Week. Sponsored by New 
England Shoe and Leather Association. 
Hotels Statler and Touraine and member 
showrooms. 

Oct. 24-27, 1954-— National Shee Fair. 
Sponsored by National Shoe Manufactur- 
ers and National Shoe Retailers Associa- 
tions, Palmer House and other Chicago 
hotels. 

Oct. 26-27, 1954--Pall Meeting, National 
Hide Association. Edgewater Beach Hotel, 
Chicago, II. 

Oct. 28-30, 1954--Annual Fall Meeting 
of Tanners’ Council of America. Edge 
water Beach Hotel, Chicago. 


Oct. 31-Nov. 3, 1954—Michigan Annual 
Shoe Pair. Sponsored jointly by Michigan 
Shoe Retailers Association and Michigan 
Shoe Travelers Club. Hotels Statler and 
Sheraton-Cadillac, Detroit. 

Nov. 14-17, 1954-—Semi-annual Parker 
House Shoe Show. Sponsored jointly by 
Parker House, Boston, and Boston Shoe 
Travelers Association. 

Nov. 28-Dec. 2, 1954-——Popular Price 
Shoe Show of America, Inc., for Spring 
and Summer 1955. Sponsored jointly by 
New England Shoe and Leather Associa- 
tion and National Association of Shoe 
Chain Stores. Hotels New Yorker and 
McAlpin, New York City. 

Jan, 15, 1955--Annual Banquet of New 
England Shoe Superintendents’ & Foremen's 
Association. Hotel Statler, Boston. 

Jan, 16-19, 1955.-4lst Annual Mid 
Atlantic Shoe Show, sponsored by Mid- 
dle Atlantic Shoe Retailers Association. 
The Benjamin Franklin, Philadelphia, Pa. 

Feb, 19-22, 1955-—-Factory Management 
Conterence. Sponsored by National Shoe 
Manufacturers Association. Netherland 
Plaza Hotel, Cincinnati, O. 

Feb. 27-March 2, 1955 Allied Shoe Pro 
ducts and Style Exhibit for Fall and Winter 
1955. Hotel Belmont Plaza, New York City 

March 1-2, 1955 Official showing of 
American Leathers for Fall and Winter 
1955, sponsored by Tanners’ Council of 
America, Waldorf-Astoria Hotel, New York 
City. 

April 24-27, 1955--St. Louis Shoe Show, 
sponsored by St. Louis Shoe Manufactur 
ers Association. Leading St. Louis hotels 

May 22-25, 1955 -— Annual Convention, 
American Leather Chemists Association, 
New Ocean House, Swampscott, Mass. 

June 13-14, 1955--Annual Spring Meet 
ing of National Hide Association, French 
Lick Springs, French Lick, Ind. 

Aug. 28-31, 1955--Allied Shoe Products 
and Style Exhibit for Spring and Summer 
1956. Hotel Belmont Plaza, New York City. 

August 30-31, 1955--Official showing of 
American Leathers for Spring and Summer 
1956, sponsored by Tanners’ Council of 
America, Waldorf-Astoria Hotel, New York 
City. 


Ce 
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Oscar H. Brown... 66, shoe exec- 
utive, died Sept. 24 in Hale Hospital, 
Haverhill, Mass. One of Haverhill’s 
better-known shoe manufacturers for 
many years, Brown was retired presi- 
dent of Kniglits-Allen Shoe Co. in 
Haverhill. He was also head of Mer- 
rimac National Bank’s loan depart- 
ment, a inember of the First Congre- 
gational Church and Merrimac Lodge 
of Masons. Surviving are his wife, 
Ruth §.; and two daughters, Mrs. Fred 


H. Baker and Mrs. Robert H. Calla- 


han, Jr. 


Matthew Johns Gauss .. . 67, shoe 
exccutive, died recently of heart dis- 
ease at St. Hospital, St. 
Charles, Mo, Gauss was superintend- 
ent of the former branch factory of 
International Shoe Co. in St. Charles. 
He retired as clant superintendent in 
1947 because of failing health. Sur- 
viving are his wife, Mary G.; a daugh- 
ter, Mrs. Harold W. Wilson; two sons, 
Navy Lt. Matthew Johns Gauss, Jr. 
and David W.; and three sisters, 


Leo M. Ochs. . 
recently in a Manchester, N. H., hos- 
pital following a long illness. He was 
a designer for the International Shoe 
Co, plant there for many years until 


h’e 
Joseph S 


. shoe designer, died 


his retirement seven years ago. A na- 
tive of Boston, he lived in Manchester 
for 30 years. He leaves his wife, Er- 
nestine; a daughter, four sisters and 


two brotl ers, 


Harry H. Goda... /annery super 
intendent, died Sept. 20 at Ravenswood 
Hospital, Chicago, Ill., after a long 
illness. He was superintendent of J. 
Greenebaum Tanning Co. for 15 years 
before retiring recently. Surviving 
are a son, Lester; two daughters, four 
grandchildren and four great-grand- 


children. 


Ernest A, Whitley . .. 70, well 
known in the leather business, died 
suddenly Sept. 17. He was associated 
with Frederick Whitley & Co., Mon- 
treal, Que., leather distributor, from 
his youth and succeeded his father, 
Frederick Whitley, in management of 
the firm. Mr. Whitley is survived by 
his wife and his daughter. 
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Amalgamated Leather Co's., Inc. 
American Extract Co. 
Armour Leather Co. 


Barbour Welting Co. 
Blackhawk Tanners 
Boston Machine Works Co. 


Carr Leather Co. 
Chemtan Co. 


du Pont, E. |., de Nemours & Co. (Inc.), 
Dyes & Chems. Div. 15 


Eagle-Ottawa Leather Co. 22 


Hebb Leather Co., Inc. 28 
Huyck, F. C., & Sons 25 


Independent Die & Supply Co. 15 
Korn Leather Co. 28 
Lincoln, L. H., & Son, Inc., 26 


Los Angeles Tanning Co. 22 


Lynn Innersole Co. Back Cover 


Mutual Chemical Co. of America 2 
Ormond Mfg. Co. 28 
Quirin Leather Press Co. 27 


Regano Box Toe Co. 13 
Robeson Process Co. 27 
Ross, A. H., & Sons Co. 20 


Schaefer Mch. Co., Inc. 21 
Schlossinger & Cia. Ltda. 27 
Swoboda, H., & Son, Inc. 28 


Tan-American Corp. 24 
United Shoe Machy. Corp. 16,17 & 31 


Woburn Machine Co., The 29 





Walter P. Titter . . . 80, fanner’s 
agent nearly 60 years and a Rochester 
resident from 1919 to 1952, died at 
Delray Beach, Fla., Sept. 19. In 1893, 
Titter began traveling for a wholesale 
leather firm in Philadelphia. He was 
in the Army during the Spanish- 
American War, then resumed the 
leather agent’s business. For many 
years he had an office in the Terminal 
Building here. Two sons and a daugh- 


ter survive. 


cp. CHARMOOTZ 


pe THE PERFECT SUEDE LEATHER 


AMALGAMATED LEATHER CO'S. INC. 


October 2, 1954 





“PEae © CONVERSION Tames 
‘ 4 


SUPERGRIP 
CEMENTS 


are Laboratory Tested 
for Your Added Protection 


Under United’s methods of “quality control” 
the bond strength, flexibility and performance 
of Supergrip cements are laboratory tested, 
This means added protection for you when at- 
taching your soles. 

Supergrip cements are stronger than the ma- 
terials they bond when used properly. They are 
manufactured from the finest raw material 
obtainable, and permanently blended under 
carefully controlled conditions to make sure 





Testing the strength and durability of Supergrip 
Cements. Small strips of material are cements d 
together and subjected to a constant pull fro 

suspended weights. Under conditions of high 
temperature the samples slowly separate. The 
rate and degree of separation are measured 
against known standards as one of the 


tests to control Supergrip quality 





that each and every batch meets Unite (] high 
standard 


In hundred of hoe factorie . the tre neth ind 
performance of Supergrip sole attaching cement 

have proven that they are consistently reliable 
Call your nearest United Branch 

today and make arrangements 

to trial test the Supergrip 
number that meets your individ 


val shoemaking requirements 


SUPERGRIP Sole Attaching Cements 


Product of B. B. CHEMICAL CO. 


DISTRIBUTED BY 


UNITED SHOE MACHINERY CORPORATION 


Boston, Massachusetts 





Make Your Shoes A Leader 


with 


~Uina~Soam 


The world’s lightest cushion medium for shoes 


Vina-Foam Cushion 
Combination Innersoles 


Provide Shock Proof Cushioning 
in light weights. 


Are Non-Deteriorating 


Excellent in combination 
Platforms for slip lasted 
construction. 


Widely used 
SOCKLININGS CAN BE SUCCESS- 
FULLY REMOVED WITHOUT ; 
DAMAGE WHEN NECESSARY ’ shoemakers 


LYNN INNERSOLE COMPANY 


119 BRAINTREE STREET ALLSTON, MASS. 


REPRESENTATIVES: 
Cincinnati, Ohio — Ernie Furstenau; Los Angeles—Leo Lasky; St. Louis — Eli "Pete’’ Schwartz; New York — 
Arthur V. Epstein, Sid Cohen; New England —Frank Deasticv, Hy Feldman, Phil Sneider, Dave Harrison, 
Richard Gold; Milwaukee and Chicago—Phil J. Ott, Jim Ott; Pennsylvania — Charles Keith, Lew Keith; 
Nashville — Ben W. Thompson; Canada—Lynn innersole, Lid., Chambly, Quebec — Jacques Martel. 


among quality 





